CITY OF
SSTOCKTON COOPERATIVE/PIGGYBACK PURCHASE AGREEMENT

AGREEMENT SUMMARY:
Cooperative/Piggyback Sourcewell
Name:
Contractor: Rush Medium-Duty Truck Centers of California, Inc.

dba Rush Truck Center, Ceres

Cooperative Agency
Agreement Name and
Agreement Number:

Rush Trucks, Commercial Truck Sales, Parts, and
Service, #032824-RTG

Cooperative Agency Initial

Start Date: 07/16/2024

Agreement Term: End Date: 07/09/2028

5. Cooperative Agency’s
Agreement-Options to
extend:.

Agreement may be exiended for an additional year.

6. Cooperative Agency
Amended Term:

Not Applicable

7. Cooperative Agency
Remaining Options fo
Renew:

1 one-year renewal option remaining.

8. City of Stockton
Cooperative Purchase
Agreement Term:

Start Date: Upon Execution
End Date: 07/06/2028

9. City of Stockton
Cooperative/ Piggyback
Purchase Agreement
Amount:

Not to Exceed $1,530,698.57 for the term of
the Agreement.

AGREEMENT

The City of Stockion, a California municipal corporation on behalf of itself and its
associated entities ("City"), and the above-named Contractor (“Contractor”), do hereby
agree that City shall be granted the pricing, terms, and conditions under the above
referenced Rush Trucks, Commercial Truck Sales, Parts, and Service, #032824-RTG
(COOP”) as such may be amended from time to time. The COOP and associated
documents referenced in the agreement are incorporated herein as Exhibit A to this City
Cooperative/Piggyback Purchase Agreement (“Agreement”).
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Contractor shall grant such pricing, terms, and conditions to City for all procurements of
goods and services, whether taking place on a City purchase order, via Electronic Fund
Transfer (EFT), or via check.

1. Agreement Term: The Term of this Agreement shall remain in effect from date of
the signing of this Agreement through 07/09/2028 unless terminated earlier by the City. If
the Cooperative/Piggyback Agency extends the COOP with Contractor by a written
amendment, the City has the option to extend the term of this Agreement by written
amendment not to go beyond the term stated in the COOP fully executed amendment.

2. Insurance and Hold Harmless: In addition to the pricing, terms and
conditions stated in the COOP and the associated documents incorporated herein as
Exhibit A, Contractor shall, at Contractor's sole cost and expense and for the full
term of the Agreement or any extension thereof, obtain and maintain at least all
the insurance requirements listed in attached Exhibit B.

3. Compensation: City and Contractor do hereby enter into this Agreement for
Trucks in the above-named COOP and associated documents incorporated herein as
Exhibit A and referenced in the attached quote Exhibit C. In no way, shall payment
to the Contractor during the term of this Agreement exceed $1,530,698.57 for the
purchase of Trucks. Any person signing this Agreement on behalf of City or Contractor

does warrants that he or she has full authority to do so.

4. Governing Law: California law shall govern any legal action pursuant to this
Agreement with venue for all claims in the Superior Court of the County of San Joaquin,
Stockton Branch or, where applicable, in the Federal District Court of California, Eastern

District, Sacramento Division.

5. Applicable Law: Deliverables must conform with all applicable federal, state, and
local laws. Such conformity includes compliance with federal sanctions, and Contractor
certifies that it has not and will not engage in prohibited transactions with sanctioned

persons or entities.
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This Agreement may be amended only by a written amendment, consistent with the

COOP, signed by Contractor and City.

CITY OF STOCKTON

Harry Biack, City Manager

Date:

ATTEST:

Katherine Roland CMC, CPMC, Interim City Clerk

APPROVED AS TO FORM:

Lori Asuncion, City Attorney

Print name

(Rev. 9.30.22)

RUSH MEDIUM-DUTY TRUCK CENTERS OF
CALIFORNIA INC.

By: «~ P &
Signature

Michael S. Lyons
Print name

Title:  Assistant Secretary

{If Contractor is a corporation, signatures must
comply with Corporations Code §313]

By:

Signature

Title:




EXHIBIT 2

EXHIBIT A
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EXHIBIT 2
032824-RTG

-
Sourcewell >a
Solicitation Number: RFP #032824

CONTRACT

This Contract is between Sourcewell, 202 12th Street Northeast, P.O. Box 219, Staples, MN
56479 (Sourcewell) and Rush Truck Centers of Texas, L.P., 555 iH-35 South Ste. 500, New
Braunfels, TX 78130 (Supplier).

Sourcewell is a State of Minnesota local government unit and service cooperative created
under the laws of the State of Minnesota {Minnesota Statutes Section 123A.21) that offers
cooperative procurement solutions to government entities. Participation is open to eligible
federal, state/province, and municipal governmental entities, higher education, K-12 education,
nonprofit, tribal government, and other public entities located in the United States and Canada.
Sourcewell issued a public solicitation for Class 4-8 Chassis and Cabs with Related Equipment,
Accessories, and Services from which Supplier was awarded a contract.

Supplier desires to contract with Sourcewell to provide equipment, products, or services to
Sourcewell and the entities located in the United States that access Sourceweil’s cooperative
purchasing contracts {Participating Entities).

1. TERM OF CONTRACT
A. EFFECTIVE DATE. This Contract is effective upon the date of the final signature below.

EXPIRATION DATE AND EXTENSION. This Contract expires July 9, 2028, unless it is cancelled
sooner pursuant ta Article 22, This Contract allows up to three additional one-year extensions
upon the request of Sourcewell and written agreement by Supplier. Sourcewell retains the right
to consider additional extensions beyond seven years as required under exceptional
circumstances.

B. SURVIVAL OF TERMS. Notwithstanding any expiration or termination of this Contract, all
payment obligations incurred prior to expiration or termination will survive, as will the
following: Articles 11 through 14 survive the expiration or cancellation of this Contract. All
other rights will cease upon expiration ar termination of this Contract.

Rev. 3/2022 1
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EXHIBIT 2
032824-RTG

2. EQUIPMENT, PRODUCTS, OR SERVICES

A. EQUIPMENT, PRODUCTS, OR SERVICES. Supplier will provide the Equipment, Products, or
Services as stated in its Proposal submitted under the Solicitation Number listed above.
Supplier’s Equipment, Products, or Services Proposal {Proposal} is attached and incorporated
into this Contract.

All Equipment and Products provided under this Contract must be new and the current model.
Supplier may offer close-out or refurbished Equipment or Products if they are clearly indicated
in Supplier’s product and pricing list. Unless agreed to by the Participating Entities in advance,
Equipment or Products must be delivered as operational to the Participating Entity’s site.

This Contract offers an indefinite quantity of sales, and while substantial volume is anticipated,
sales and sates volume are not guaranteed.

B. WARRANTY. Supplier warrants that all Equipment, Products, and Services furnished are free
from liens and encumbrances, subject to the Notice of Security Interest attached hereto as
Exhibit A for Participating Entities with deferred payment terms. Any warranties on any
Equipment and Products sold by Rush are limited only to any printed warranty provided by the
applicable manufacturer of the Equipment or Product. Supplier agrees to assist the
Participating Entity in reaching a resolution in any dispute over warranty terms with the
manufacturer. Supplier warrants that all services performed by Supplier for a Participating
Entity, including repair, maintenance, and installation services (“Services”), will be performed in
a good and workmanlike manner in accordance with industry standards (“Services Warranty”).
The Services Warranty is valid for a period of ninety {90} days from the date the Service is
completed.

C. DEALERS, DISTRIBUTORS, AND/OR RESELLERS. Equipment, Products and Services will be
offered for sale to Participating Entities through Supplier and its affiliates as stated in Supplier’s
Proposal. Upon Contract execution and throughout the Contract term, Supplier must provide to
Sourcewell a current means to validate or authenticate Supplier’s authorized dealers,
distributors, or resellers relative to the Equipment, Products, and Services offered under this
Contract, which will be incorporated into this Contract by reference. It is the Supplier’s
responsibility to ensure Sourcewell receives the most current information.

3. PRICING

All Equipment, Products, or Services under this Contract will be priced at or below the price
stated in Supplier's Proposal.

When providing pricing quotes to Participating Entities, all pricing quoted must reflect a
Participating Entity’s total cost of acquisition. This means that the quoted cost is for delivered
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EXHIBIT 2
032824-RTG

Equipment, Products, and Services that are operational for their intended purpose, and
inciudes all costs to the Participating Entity’s requested delivery location.

Regardless of the payment method chosen by the Participating Entity, the total cost associated
with any purchase option of the Equipment, Products, or Services must always be disclosed in
the pricing quote to the applicable Participating Entity at the time of purchase.

A. SHIPPING AND SHIPPING COSTS. All delivered Equipment and Products must be properly
packaged. Damaged Equipment and Products may be rejected. If the damage is not readily
apparent at the time of delivery, Supplier must permit the Equipment and Products to be
returned within a reasonable time at no cost to Sourcewell or its Participating Entities.
Participating Entities reserve the right to inspect the Equipment and Products at a reasonable
time after delivery where circumstances or conditions prevent effective inspection of the
Equipment and Preducts at the time of delivery. In the event of the delivery of nonconforming
Equipment and Products, the Participating Entity will notify the Supplier as soon as possible and
the Supplier will replace nonconforming Equipment and Products with conforming Equipment
and Products that are acceptable to the Participating Entity.

Supplier must arrange for and pay for the return shipment on Equipment and Products that arrive
in a defective or inoperable condition.

Sourcewell may declare the Supplier in breach of this Contract if the Supplier intentionally
delivers substandard or inferior Equipment or Products.

B. SALES TAX. Each Participating Entity is responsible for supplying the Supplier with valid tax-
exemption certification(s). When ordering, a Participating Entity must indicate if it is a tax-
exempt entity.

C. HOT LIST PRICING. At any time during this Contract, Supplier may offer a specific selection
of Equipment, Products, or Services at discounts greater than those listed in the Contract.
When Supplier determines it will offer Hot List Pricing, it must be submitted electronically to
Sourcewell in a line-item format. Equipment, Products, or Services may be added or removed
from the Hot List at any time through a Sourcewell Price and Product Change Form as defined
in Article 4 below.

Hot List program and pricing may also be used to discount and liquidate close-out and
discontinued Equipment and Products as long as those close-out and discontinued items are
clearly identified as such. Current ordering process and administrative fees apply. Hot List
Pricing must be published and made available to all Participating Entities.

Rev. 3/2022 3



Docusign Envelope |D: SF8FB7AD-FI3D-4280-A0F3-EB7758A0287D
EXHIBIT 2
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4, PRODUCT AND PRICING CHANGE REQUESTS

Supplier may request Equipment, Product, or Service changes, additions, or deletions at any
time. All requests must be made in writing by submitting a signed Sourcewell Price and Product
Change Request Form to the assigned Sourcewell Supplier Development Administrator. This
approved form is available from the assigned Sourcewell Supplier Development Administrator.

At a minimum, the request must:

Identify the applicable Sourcewell contract number;

Clearly specify the requested change;

Provide sufficient detail to justify the requested change;

Individually list all Equipment, Products, or Services affected by the requested change,
along with the requested change (e.g., addition, deletion, price change}; and

s [nclude a complete restatement of pricing documentation in Microsoft Excel with the
effective date of the modified pricing, or product addition or deletion. The new pricing
restatement must include all Equipment, Products, and Services offered, even for those
items where pricing remains unchanged.

A fully executed Sourcewell Price and Product Change Request Form will become an
amendment to this Contract and will be incorporated by reference.

5. PARTICIPATION, CONTRACT ACCESS, AND PARTICIPATING ENTITY REQUIREMENTS

A. PARTICIPATION. Sourcewell’s cooperative contracts are available and open to public and
nonprofit entities across the United States and Canada; such as federal, state/province,
municipal, K-12 and higher education, tribal government, and other public entities.

The benefits of this Contract should be available to all Particlpating Entities located in the
United States that can legally access the Equipment, Products, or Services under this Contract.
A Participating Entity’s authority to access this Contract is determined through its cooperative
purchasing, interlocal, or joint powers laws. Any entity accessing benefits of this Contract will
be considered a Service Member of Sourcewell during such time of access. Supplier
understands that a Participating Entity’s use of this Cantract is at the Participating Entity’s scle
convenience and Participating Entities reserve the right to obtain like Equipment, Products, or
Services from any other source.

Supplier is responsible for familiarizing its sales and service forces with Sourcewell contract use
eligibility requirements and documentation and will encourage potential participating entities
to join Sourcewell. Sourcewell reserves the right to add and remove Participating Entities to its
roster during the term of this Contract.
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EXHIBIT 2
032824-RTG

B. PUBLIC FACILITIES. Supplier's employees may be required to perform work at government-
owned facilities, including schools. Supplier's employees and agents must conduct themselves
in a professional manner while on the premises, and in accordance with Participating Entity
policies and procedures, and all applicable laws.

6. PARTICIPATING ENTITY USE AND PURCHASING

A. ORDERS AND PAYMENT. To access the contracted Equipment, Products, or Services under
this Contract, a Participating Entity must clearly indicate to Supplier that it intends to access this
Contract; however, order flow and procedure will be developed jointly between Sourcewell and
Supplier. Typically, a Participating Entity will issue an order directly to Supplier or its authorized
subsidiary, distributor, dealer, or reseller. If a Participating Entity issues a purchase order, it
may use its own forms, but the purchase order should cleariy note the applicable Sourcewell
contract number. All Participating Entity orders under this Contract must be issued prior to
expiration or cancellation of this Contract; however, Supplier performance, Participating Entity
payment obligations, and any applicable warranty periods or other Supplier or Participating
Entity obligations may extend beyond the term of this Contract.

Supplier’s acceptable forms of payment are included in its attached Proposal. Participating
Entities will be solely responsible for payment and Sourcewell will have no liability for any
unpaid invoice of any Participating Entity.

B. ADDITIONAL TERMS AND CONDITIONS/PARTICIPATING ADDENDUM. Additional terms and
conditions to a purchase order, or other required transaction documentation, may be
negotiated between a Participating Entity and Supplier, such as job or industry-specific
requirements, legal requirements {e.g., affirmative action or immigration status requirements),
or specific local policy requirements. Some Participating Entities may require the use of a
Participating Addendum, the terms of which will be negotiated directly between the
Participating Entity and the Supplier or its authorized dealers, distributors, or resellers, as
applicable. Any negotiated additional terms and conditions must never be less favorable to the
Participating Entity than what is contained in this Contract.

C. SPECIALIZED SERVICE REQUIREMENTS. in the event that the Participating Entity requires
service or specialized performance requirements not addressed in this Contract {such as e-
commerce specifications, specialized delivery requirements, or other specifications and
requirements), the Participating Entity and the Supplier may enter into a separate, standalone
agreement, apart from this Contract. Sourcewell, including its agents and employees, will not
be made a party to a claim for breach of such agreement.

D. TERMINATION OF ORDERS. Participating Entities may terminate an order, in whole or
in part, immediately upon notice to Supplier in the event of any of the following events:
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1. The Participating Entity fails to receive funding or appropriation from its governing body
at levels sufficient to pay for the equipment, products, or services to be purchased; or

2. Federal, state, or provincial laws or regulations prohibit the purchase or change the
Participating Entity’s requirements.

E. GOVERNING LAW AND VENUE. The governing law and venue for any action related to a
Participating Entity’s order will be determined by the Participating Entity making the purchase.

7. CUSTOMER SERVICE

A. PRIMARY ACCOUNT REPRESENTATIVE. Supplier will assign an Account Representative to
Sourcewell for this Contract and must provide prompt notice to Sourcewell if that person is
changed. The Account Representative will be responsible for:

¢ Maintenance and management of this Contract;
e Timely response to all Sourcewell and Participating Entity inquiries; and
¢ Business reviews to Sourcewell and Participating Entities, if applicable.

B. BUSINESS REVIEWS. Supplier must perform a minimum of one business review with
Sourcewell per contract year. The business review will cover sales to Participating Entities,
pricing and contract terms, administrative fees, sales data reports, performance issues, supply
issues, customer issues, and any other necessary information.

8. REPORT ON CONTRACT SALES ACTIVITY AND ADMINISTRATIVE FEE PAYMENT

A. CONTRACT SALES ACTIVITY REPORT. Each calendar quarter, Supplier must provide a
contract sales activity report {Report) to the Sourcewell Supplier Development Administrator
assigned to this Contract. Reports are due no later than 45 days after the end of each calendar
quarter. A Report must be provided regardless of the number or amount of sales during that
quarter {i.e., if there are no sales, Supplier must submit a report indicating no sales were
made).

The Report must contain the following fields:

¢ Participating Entity Name (e.g., City of Staples Highway Department};
¢ Participating Entity Physical Street Address;

» Participating Entity City;

+ Participating Entity State/Province;

e Participating Entity Zip/Postal Code;

¢ Participating Entity Contact Name;

¢ Participating Entity Contact Email Address;

» Participating Entity Contact Telephone Number;
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» Sourcewell Assigned Entity/Participating Entity Number;

e ltem Purchased Description;

¢ |[tem Purchased Price;

e Sourcewell Administrative Fee Applied: and

¢ Date Purchase was invoiced/sale was recognized as revenue by Supplier.

B. ADMINISTRATIVE FEE. In consideration for the support and services provided by Sourcewell,
the Supplier will pay an administrative fee to Sourcewell on all Equipment, Products, and
Services provided to Participating Entities. The Administrative Fee must be included in, and not
added to, the pricing. Supplier may not charge Participating Entities mare than the contracted
price to offset the Administrative Fee.

The Supplier will submit payment to Sourcewell for the percentage of administrative fee stated
in the Proposal multiplied by the total sales of all Equipment, Products, and Services purchased
by Participating Entities under this Contract during each calendar quarter. Payments should
note the Supplier’s name and Sourcewell-assigned contract number in the memo; and must be
mailed to the address ahove “Attn: Accounts Receivable” or remitted electronically to
Sourcewell’s banking institution per Sourcewell’s Finance department instructions. Payments
must be received no later than 45 calendar days after the end of each calendar quarter.

Supplier agrees to cooperate with Sourcewell in auditing transactions under this Contract to
ensure that the administrative fee is paid on ali items purchased under this Contract.

in the event the Suppiier is delinquent in any undisputed administrative fees, Sourcewell
reserves the right to cancel this Contract and reject any proposal submitted by the Supplier in
any subsequent solicitation. In the event this Contract is cancelled by either party prior to the
Contract’s expiration date, the administrative fee payment will be due no more than 30 days
from the cancellation date.

9. AUTHORIZED REPRESENTATIVE
Sourceweli's Authorized Representative is its Chief Procurement Officer.
Supplier's Authorized Representative is the person named in the Supplier’s Proposal. If
Supplier’s Authorized Representative changes at any time during this Contract, Supplier must
promptly notify Sourcewell in writing.
10. AUDIT, ASSIGNMENT, AMENDMENTS, WAIVER, AND CONTRACT COMPLETE
A. AUDIT. Pursuant to Minnesota Statutes Section 16C.05, subdivision 5, the books, records,

documents, and accounting procedures and practices relevant to this Contract are subject to
examination by Sourcewell or the Minnesota State Auditor for a minimum of six years from the
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end of this Contract. This clause extends to Participating Entities as it relates to business
conducted by that Participating Entity under this Contract.

B. ASSIGNMENT. Neither party may assign or otherwise transfer its rights or obligations under
this Contract without the prior written consent of the other party and a fully executed
assignment agreement. Such consent will not be unreasonably withheld. Any prohibited
assignment will be invalid.

C. AMENDMENTS. Any amendment to this Contract must be in writing and will not be effective
until it has been duly executed by the parties.

D. WAIVER. Failure by either party to take action or assert any right under this Contract will
not be deemed a waiver of such right in the event of the continuation or repetition of the
circumstances giving rise to such right. Any such waiver must be in writing and signed by the
parties.

E. CONTRACT COMPLETE. This Contract represents the complete agreement between the
parties. No other understanding regarding this Contract, whether written or oral, may be used
to bind either party. For any conflict between the attached Proposal and the terms set out in
Articles 1-22 of this Contract, the terms of Articles 1-22 will govern.

F. RELATIONSHIP OF THE PARTIES. The relationship of the parties is one of independent
contractors, each free to exercise judgment and discretion with regard to the conduct of their
respective businesses. This Contract does not create a partnership, joint venture, or any other
relationship such as master-servant, or principal-agent.

11. INDEMNITY AND HOLD HARMLESS

Supplier must indemnify, defend, save, and hold Sourcewell and its Participating Entities,
including their agents and employees, harmless from any claims or causes of acticn, including
attorneys’ fees incurred by Sourcewell or its Participating Entities, brought or alleged by
unaffiliated third parties arising out of any negligent act or omission in the performance of this
Contract by the Supplier or its agents or employees; this indemnification includes injury or
death to person(s) or property alleged to have been caused by the negligent act or omission of
Supplier relating to the Equipment, Products, or Services provided by Supplier under this
Contract. Sourcewell’s respansibility will be governed by the State of Minnesota’s Tort Liability
Act (Minnesota Statutes Chapter 466) and other applicable law.

12. GOVERNMENT DATA PRACTICES

Supplier and Sourcewell must comply with the Minnesota Government Data Practices Act,
Minnesota Statutes Chapter 13, as it applies to all data provided by or provided to Sourcewell
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under this Contract and as it applies to all data created, collected, received, maintained, or
disseminated by the Supplier under this Contract.

13. INTELLECTUAL PROPERTY, PUBLICITY, MARKETING, AND ENDORSEMENT

A. INTELLECTUAL PROPERTY
1. Grant of License. During the term of this Contract:
a. Sourcewell grants to Supplier a royalty-free, worldwide, non-exclusive right and
license to use the trademark(s) provided to Supplier by Sourcewell in advertising and
promotional materials for the purpose of marketing Sourcewell’s relationship with
Supplier.
b. Supplier grants to Sourcewell a royalty-free, worldwide, non-exclusive right and
license to use Supplier’s trademarks in advertising and promotional materials for the
purpose of marketing Supplier’s relationship with Sourcewell.
2. Limited Right of Sublicense. The right and license granted herein includes a limited right
of each party to grant sublicenses to their respective subsidiaries, distributors, dealers,
reselters, marketing representatives, and agents {coliectively “Permitted Sublicensees”) in
advertising and promational materials for the purpose of marketing the Parties’ relationship
to Participating Entities. Any sublicense granted will be subject to the terms and conditions
of this Article. Each party will be responsible for any breach of this Article by any of their
respective sublicensees.
3. Use; Quality Control.
a. Neither party may alter the other party’s trademarks from the form provided
and must comply with removal requests as to specific uses of its trademarks or
logos.
b. Each party agrees to use, and to cause its Permitted Sublicensees to use, the
other party’s trademarks only in good faith and in a dignified manner consistent with
such party’s use of the trademarks. Upon written notice to the breaching party, the
breaching party has 30 days of the date of the written notice to cure the breach or
the license will be terminated.
4. Termination. Upon the termination of this Contract for any reason, each party, including
Permitted Sublicensees, will have 30 days to remove all Trademarks from signage, websites,
and the like bearing the other party’s name or logo {excepting Sourcewell’s pre-printed
catalog of suppliers which may be used until the next printing). Supplier must return all
marketing and promotional materials, including signage, provided by Sourcewell, or dispose
of it according to Sourcewell’s written directions.

B. PUBLICITY. Any publicity regarding the subject matter of this Contract must not be released
without prior written approval from the Authorized Representatives. Publicity includes notices,
informational pamphlets, press releases, research, reports, signs, and similar public notices
prepared by or for the Supplier individually or jointly with others, or any subcontractors, with
respect to the program, publications, or services provided resulting from this Contract.
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C. MARKETING. Any direct advertising, marketing, or offers with Participating Entities must be
approved by Sourcewell. Send all approval requests to the Sourcewell Supplier Development
Administrator assigned to this Contract.

D. ENDORSEMENT. The Supplier must not claim that Sourcewell endorses its Equipment,
Products, or Services.

14. GOVERNING LAW, JURISDICTION, AND VENUE

The substantive and procedural laws of the State of Minnesota will govern this Contract. Venue
for all legal proceedings arising out of this Contract, or its breach, must be in the appropriate
state court in Todd County, Minnesota or federal court in Fergus Falls, Minnesota.

15. FORCE MAJEURE

Neither party to this Contract will be held responsible for delay or default caused by acts of God
or other conditions that are beyond that party’s reasonable control. A party defaulting under
this provision must provide the other party prompt written notice of the default.

16. SEVERABILITY

If any provision of this Contract is found by a court of competent jurisdiction to be illegal,
unenforceable, or void then both parties will be relieved from all obligations arising from that
provision. If the remainder of this Contract is capable of being performed, it will not be affected
by such determination or finding and must be fully performed.

17. PERFORMANCE, DEFAULT, AND REMEDIES

A. PERFORMANCE. During the term of this Contract, the parties will monitor performance and
address unresolved contract issues as follows:

1. Notification. The parties must promptly notify each other of any known dispute and
work in good faith to resolve such dispute within a reasonable period of time. if necessary,
Sourcewell and the Supplier will jointly develop a short briefing document that describes
the issue(s}, relevant impact, and positions of both parties.

2. Escalation. If parties are unable to resolve the issue in a timely manner, as specified
above, either Sourcewell or Supplier may escalate the resolution of the issue to a higher
level of management. The Supplier will have 30 calendar days to cure an outstanding issue.
3. Performance whife Dispute is Pending. Notwithstanding the existence of a dispute, the
Supplier must continue without delay to carry out all of its responsibilities under the
Contract that are not affected by the dispute. If the Supplier fails to continue without delay
to perform its responsibilities under the Contract, in the accomplishment of all undisputed
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work, the Supplier will bear any additional costs incurred by Sourcewell and/or its
Participating Entities as a result of such failure to proceed.

B. DEFAULT AND REMEDIES. Either of the following constitutes cause to declare this Contract,
or any Participating Entity order under this Contract, in default:

1. Nonperformance of contractual requirements, or
2. A material breach of any term or condition of this Contract.

The party claiming default must provide written notice of the default, with 30 calendar days to
cure the default. Time allowed for cure will not diminish or eliminate any liability for liquidated
or other damages. If the default remains after the opportunity for cure, the non-defaulting
party may:

¢ Exercise any remedy provided by law or equity, or
» Terminate the Contract or any portion thereof, including any orders issued against the
Contract.

18. INSURANCE

A. REQUIREMENTS. At its own expense, Supplier must maintain insurance policy(ies) in effect
at all times during the performance of this Contract with insurance company(ies} licensed or
authorized to do business in the State of Minnesota having an “AM BEST” rating of A- or better,
with coverage and limits of insurance not less than the following:

1. Workers’ Compensation and Employer’s Liability.
Workers’ Compensation: As required by any applicable law or regulation.
Employer's Liability Insurance: must be provided in amounts not less than listed below:
Minimum |imits:
$500,000 each accident for bodily injury by accident
$500,000 policy limit for bodily injury by disease
$500,000 each employee for bodily injury by disease

2. Commercial General Liability Insurance. Supplier will maintain insurance covering its
operations, with coverage on an occurrence basis, and must be subject to terms no less
broad than the Insurance Services Office (“ISO”) Commercial General Liability Form
CGO001 {2001 or newer edition), or equivalent. At a minimum, coverage must include
liability arising from premises, operations, bodily injury and property damage,
independent contractors, products-completed operations including construction defect,
contractual liability, blanket contractual liability, and personal injury and advertising
injury. All required limits, terms and conditions of coverage must be maintained during
the term of this Contract.

Minimum Limits:
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$1,000,000 each occurrence Bodily Injury and Property Damage
$1,000,000 Personal and Advertising Injury

$2,000,000 aggregate for products liability-completed operations
$2,000,000 general aggregate

3. Commercial Automobile Liability Insurance. During the term of this Contract,
Supplier will maintain insurance covering all owned, hired, and non-owned automobiles
in limits of fiability not less than indicated below. The coverage must be subject to terms
no less broad than 1SO Business Auto Coverage Form CA 0001 (2010 edition or newer},
or equivalent.

Minimum Limits:

$1,000,000 each accident, combined single limit

4. Umbrella insurance. During the term of this Contract, Supplier will maintain
umbrella coverage over Employer’s Liability, Commercial General Liability, and
Commercial Automobile.

Minimum Limits:

$2,000,000

Failure of Supplier to maintain the required insurance will constitute a material breach entitling
Sourcewell to immediately terminate this Contract for default.

B. CERTIFICATES OF INSURANCE. Prior to commencing under this Contract, Supplier must
furnish to Sourcewell a certificate of insurance, as evidence of the insurance required under this
Contract. Prior to expiration of the policy{ies}, renewal certificates must be mailed to
Sourcewell, 202 12th Street Northeast, P.O. Box 219, Staples, MN 56479 or sent to the
Sourcewell Supplier Development Administrator assigned to this Contract. The certificates must
be signed by a person authorized by the insurer(s) to bind coverage on their behalf.

Failure to request certificates of insurance by Sourcewell, or failure of Supplier to provide
certificates of insurance, in no way limits or relieves Supplier of its duties and responsibilities in
this Contract.

C. ADDITIONAL INSURED ENDORSEMENT AND PRIMARY AND NON-CONTRIBUTORY
INSURANCE CLAUSE. Supptlier agrees to list Sourcewell and its Participating Entities, including
their officers, agents, and employees, as an additional insured under the Supplier's commercial
general liability insurance policy with respect to liability arising out of activities, “gperations,” or
“work” performed by or on behalf of Supplier, and products and completed operations of
Supplier. The policy provision(s} or endorsement(s) must further provide that coverage is
primary and not excess over or contributory with any other valid, applicable, and collectible
insurance or self-insurance in force for the additionai insureds.

Rev. 3/2022 12



Docusign Envelope |D: SFBFBYAD-F93D-4280-A0F3-EB7758A0287D

EXHIBIT 2
032824-RTG

D. WAIVER OF SUBROGATION. Supplier waives and must require {by endorsement or
otherwise) all its insurers to waive subrogation rights against Sourcewell and other additional
insureds for losses paid under the insurance policies required by this Contract or other
insurance applicable to the Supplier or its subcontractors. The waiver must apply to all
deductibles and/or self-insured retentions applicable to the required or any other insurance
maintained by the Supplier or its subcontractors. Where permitted by law, Supplier must
require similar written express waivers of subrogation and insurance clauses from each of its
subcontractors.

E. UMBRELLA/EXCESS LIABILITY/SELF-INSURED RETENTION. The limits required by this
Contract can be met by either providing a primary policy or in combination with
umbrella/excess liability policy(ies), or self-insured retention.

19. COMPLIANCE

A. LAWS AND REGULATIONS. All Equipment, Products, or Services provided under this
Contract must comply fully with applicable federal laws and regulations, and with the laws in
the states and provinces in which the Equipment, Products, or Services are sold.

B. LICENSES. Supplier must maintain a valid and current status on all required federal,
state/provincial, and local licenses, bonds, and permits required for the operation of the
business that the Supplier conducts with Sourcewell and Participating Entities.

20. BANKRUPTCY, DEBARMENT, OR SUSPENSION CERTIFICATION

Supplier certifies and warrants that it is not in bankruptcy or that it has previously disclosed in
writing certain information to Sourcewell related to bankruptcy actions. If at any time during
this Contract Supplier declares bankruptcy, Supplier must immediately notify Sourcewell in
writing.

Supplier certifies and warrants that neither it nor its principals are presently debarred,
suspended, proposed for debarment, declared ineligible, or voluntarily excluded from programs
operated by the State of Minnesota; the United States federal government or the Canadian
government, as applicable; or any Participating Entity. Supplier certifies and warrants that
neither it nor its principals have been convicted of a criminal offense related to the subject
matter of this Contract. Supplier further warrants that it will provide immediate written notice
to Sourcewell if this certification changes at any time.

21. PROVISIONS FOR NON-UNITED STATES FEDERAL ENTITY PROCUREMENTS UNDER
UNITED STATES FEDERAL AWARDS OR OTHER AWARDS

Participating Entities that use United States federal grant or FEMA funds to purchase goods or
services from this Contract may be subject to additional requirements including the
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procurement standards of the Uniform Administrative Requirements, Cost Principles and Audit
Requirements for Federal Awards, 2 C.F.R. § 200. Participating Entities may have additional
requirements based on specific funding source terms or conditions. Within this Article, all
references to “federal” should be interpreted to mean the United States federal government.
The following list only applies when a Participating Entity accesses Supplier’s Equipment,
Products, or Services with United States federal funds.

A. EQUAL EMPLOYMENT OPPORTUNITY. Except as otherwise provided under 41 C.F.R. § 60, all
contracts that meet the definition of “federally assisted construction contract” in 41 C.F.R. § 60-
1.3 must include the equal opportunity clause provided under 41 C.F.R. §60-1.4(b}, in
accordance with Executive Order 11246, “Equal Employment Opportunity” (30 FR 12319,
12935, 3 C.F.R. §, 1964-1965 Comp., p. 339), as amended by Executive Order 11375, “Amending
Executive Order 11246 Relating to Equal Employment Opportunity,” and implementing
reguiations at 41 C.F.R. § 60, “Office of Federal Contract Compliance Programs, Equal
Employment Opportunity, Department of Labor.” The equal opportunity clause is incorporated
herein by reference.

B. DAVIS-BACON ACT, AS AMENDED (40 U.S.C. § 3141-3148}. When required by federal
program legislation, all prime construction contracts in excess of $2,000 awarded by non-
federal entities must include a provision for compliance with the Davis-Bacon Act {40 US.C. §
3141-3144, and 3146-3148) as supplemented by Department of Labor regulations (29 C.F.R. § 5,
“Labor Standards Provisions Applicable to Contracts Covering Federally Financed and Assisted
Construction”). In accordance with the statute, contractors must be required to pay wages to
laborers and mechanics at a rate not less than the prevailing wages specified in a wage
determination made by the Secretary of Labor. In addition, contractors must be required to pay
wages not less than once a week. The non-federal entity must place a copy of the current
prevailing wage determination issued by the Department of Labor in each solicitation. The
decision to award a contract or subcontract must be conditioned upon the acceptance of the
wage determination. The non-federal entity must report all suspected or reported violations to
the federal awarding agency. The contracts must also include a provision for compliance with
the Copeland “Anti-Kickback” Act (40 U.S.C. § 3145), as supplemented by Department of Labor
regulations {29 C.F.R. § 3, “Contractors and Subcontractors on Public Building or Public Work
Financed in Whole or in Part by Loans or Grants from the United States”). The Act provides that
each contractor or subrecipient must be prohibited from inducing, by any means, any person
employed in the construction, completion, or repair of public work, to give up any part of the
compensation to which he or she is otherwise entitled. The non-federal entity must report

all suspected or reported violations to the federal awarding agency. Supplier must be in
compliance with all applicable Davis-Bacon Act provisions.

C. CONTRACT WORK HOURS AND SAFETY STANDARDS ACT (40 U.S.C. § 3701-3708). Where
applicable, all contracts awarded by the non-federal entity in excess of $100,000 that involve
the employment of mechanics or laborers must include a provision for compliance with 40
U.S.C. §8 3702 and 3704, as supplemented by Department of Labor regulations (29 C.F.R. § 5}.
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Under 40 U.S.C. § 3702 of the Act, each contractor must be required to compute the wages of
every mechanic and laborer on the basis of a standard work week of 40 hours. Work in excess
of the standard work week is permissible provided that the worker is compensated at a rate of
not less than one and a half times the basic rate of pay for all hours worked in excess of 40
hours in the work week. The requirements of 40 U.S.C. § 3704 are applicable to construction
work and provide that no laborer or mechanic must be required to work in surroundings or
under working conditions which are unsanitary, hazardous or dangerous. These requirements
do not apply to the purchases of supplies or materials or articles ordinarily available on the
open market, or contracts for transportation or transmission of intelligence. This provision is
hereby incorporated by reference into this Contract. Supplier certifies that during the term of
an award for all contracts by Sourcewell resulting from this procurement process, Supplier must
comply with applicable requirements as referenced above.

D. RIGHTS TO INVENTIONS MADE UNDER A CONTRACT OR AGREEMENT. If the federal award
meets the definition of “funding agreement” under 37 C.F.R. § 401.2(a) and the recipient or
subrecipient wishes to enter into a contract with a small business firm or nonprofit organization
regarding the substitution of parties, assignment or performance of experimental,
developmental, or research work under that “funding agreement,” the recipient or subrecipient
must comply with the requirements of 37 C.F.R. § 401, “Rights to Inventions Made by Nonprofit
Organizations and Small Business Firms Under Government Grants, Contracts and Cooperative
Agreements,” and any implementing regulations issued by the awarding agency. Supplier
certifies that during the term of an award for all contracts by Sourcewell resulting from this
procurement process, Supplier must comply with applicable requirements as referenced above.

E. CLEAN AIR ACT (42 U.5.C. § 7401-7671Q.) AND THE FEDERAL WATER POLLUTION CONTROL
ACT (33 U.S.C. § 1251-1387). Contracts and subgrants of amounts in excess of $150,000 require
the non-federal award to agree to comply with all applicable standards, orders or regulations
issued pursuant to the Clean Air Act (42 U.S.C. § 7401- 7671q) and the Federal Water Pollution
Control Act as amended (33 U.5.C. § 1251- 1387). Violations must be reported to the Federal
awarding agency and the Regional Office of the Environmental Protection Agency (EPA).
Supplier certifies that during the term of this Contract will comply with applicable requirements
as referenced above.

F. DEBARMENT AND SUSPENSION (EXECUTIVE ORDERS 12549 AND 12689). A contract award
(see 2 C.F.R. § 180.220) must not be made to parties listed on the government wide exclusions
in the System for Award Management (SAM), in accordance with the OMB guidelines at 2 C.F.R.
§180 that implement Executive Orders 12549 {3 C.F.R. § 1986 Comp., p. 189) and 12685 (3
C.F.R. § 1989 Comp., p. 235), “Debarment and Suspension.” SAM Exclusions contains the names
of parties debarred, suspended, or otherwise excluded by agencies, as well as parties declared
ineligible under statutory or regulatory authority other than Executive Order 12549, Supplier
certifies that neither it nor its principals are presently debarred, suspended, proposed for
debarment, declared ineligible, or voluntarily excluded from participation by any federal
department or agency.
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G. BYRD ANTI-LOBBYING AMENDMENT, AS AMENDED (31 U.S.C. § 1352). Suppliers must file
any required certifications. Suppliers must not have used federal appropriated funds to pay any
person or organization for influencing or attempting to influence an officer or employee of any
agency, a member of Congress, officer or employee of Congress, or an employee of a member
of Congress in connection with obtaining any federal contract, grant, or any other award
covered by 31 U.S.C. § 1352. Suppliers must disclose any lobbying with non-federal funds that
takes place in connection with obtaining any federal award. Such disclosures are forwarded
from tier to tier up to the non-federal award. Suppliers must file all certifications and
disclosures required by, and otherwise comply with, the Byrd Anti-Lobbying Amendment (31
U.S.C. § 1352).

H. RECORD RETENTION REQUIREMENTS. To the extent applicable, Supplier must comply with
the record retention requirements detailed in 2 C.F.R. § 200.333. The Supplier further certifies
that it will retain all records as required by 2 C.F.R. § 200.333 for a period of 3 years after
grantees or subgrantees submit final expenditure reports or quarterly or annual financial
reports, as applicable, and all other pending matters are closed.

I. ENERGY POLICY AND CONSERVATION ACT COMPLIANCE. To the extent applicable, Supplier
must comply with the mandatory standards and policies relating to energy efficiency which are
contained in the state energy conservation plan issued in compliance with the Energy Policy
and Conservation Act.

J.  BUY AMERICAN PROVISIONS COMPLIANCE. To the extent applicable, Supplier must comply
with all applicable provisions of the Buy American Act. Purchases made in accordance with the
Buy American Act must follow the applicable procurement rules calling for free and open
competition.

K. ACCESS TO RECORDS {2 C.F.R. § 200.336). Supplier agrees that duly authorized
representatives of a federal agency must have access to any books, documents, papers and
records of Supplier that are directly pertinent to Supplier’s discharge of its obligations under
this Contract for the purpose of making audits, examinations, excerpts, and transcriptions. The
right also includes timely and reasonable access to Supplier’s personnel for the purpose of
interview and discussion relating to such documents.

L. PROCUREMENT OF RECOVERED MATERIALS (2 C.F.R. § 200.322). A non-federal entity that is
a state agency or agency of a political subdivision of a state and its contractors must comply
with Section 6002 of the Solid Waste Disposal Act, as amended by the Resource Conservation
and Recovery Act. The requirements of Section 6002 include procuring only items designated in
guidelines of the Environmental Protection Agency (EPA) at 40 C.F.R. § 247 that contain the
highest percentage of recovered materials practicable, consistent with maintaining a
satisfactory level of competition, where the purchase price of the item exceeds $10,000 or the
value of the quantity acquired during the preceding fiscal year exceeded $10,000; procuring
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solid waste management services in a manner that maximizes energy and resource recovery;
and establishing an affirmative procurement program for procurement of recovered materials
identified in the EPA guidelines.

M. FEDERAL SEAL(S), LOGOS, AND FLAGS. The Supplier cannot use the seal(s}, logos, crests, or
reproductions of flags or likenesses of Federal agency officials without specific pre-approval.

N. NO OBLIGATION BY FEDERAL GOVERNMENT. The U.S. federal government is not a party to
this Contract or any purchase by a Participating Entity and is not subject to any obligations or
liabilities to the Participating Entity, Supplier, or any other party pertaining to any matter
resuiting from the Contract or any purchase by an authorized user.

0. PROGRAM FRAUD AND FALSE OR FRAUDULENT STATEMENTS OR RELATED ACTS. The
Contractor acknowledges that 31 U.S.C. 38 {Administrative Remedies for False Claims and
Statements) applies to the Supplier’s actions pertaining to this Contract or any purchase by a
Participating Entity.

P. FEDERAL DEBT. The Supplier certifies that it is non-delinquent in its repayment of any
federal debt. Examples of relevant debt include delinquent payroll and other taxes, audit
disallowance, and benefit overpayments.

Q. CONFLICTS OF INTEREST. The Supplier must notify the U.S. Office of General Services,
Sourcewell, and Participating Entity as soon as possible if this Contract or any aspect related to
the anticipated work under this Contract raises an actual or potential conflict of interest (as
described in 2 C.F.R. Part 200). The Supplier must explain the actual or potential conflict in
writing in sufficient detail so that the U.S. Office of General Services, Sourcewell, and
Participating Entity are able to assess the actual or potential conflict; and provide any additional
information as necessary or requested.

R. U.S. EXECUTIVE ORDER 13224. The Supplier, and its subcontractors, must comply with U.S.
Executive Order 13224 and U.S. Laws that prohibit transactions with and provision of resources
and support to individuals and organizations associated with terrorism.

S. PROHIBITION ON CERTAIN TELECOMMUNICATIONS AND VIDEQ SURVEILLANCE SERVICES OR
EQUIPMENT. To the extent applicable, Supplier certifies that during the term of this Contract it
will comply with applicable requirements of 2 C.F.R. § 200.216.

T. DOMESTIC PREFERENCES FOR PROCUREMENTS. To the extent applicable, Supplier certifies

that during the term of this Contract will comply with applicable requirements of 2 C.F.R. §
200.322.
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22. CANCELLATION

Sourcewell or Supplier may cancel this Contract at any time, with or without cause, upon 60
days’ written notice to the other party. However, Sourcewell may cancel this Contract
immediately upon discovery of a material defect in any certification made in Supplier’s
Proposal. Cancellation of this Contract does not relieve either party of financial, product, or
service obligations incurred or accrued prior to cancellation.

Sourcewell Rush Truck Centers of Texas, L.P.

DocuSigned by:

Jromy Schuvarts,

COFD2A138D06484...
By:

leremy Schwartz
Title: Chief Procurement Officer

7/16/2024 | 5:23 PM CDT
Date

Rev, 3/2022

DrocuSigned by:

Micladl, [ yows

By: 65B3F5893EEF40S...

Michaei Lyons
Title: Associate General Counsel

7/16/2024 | 4:41 pvm CDT
Date:
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Exhibit A

Notice of Security Interest

Notice Regarding Security Interest and Payment of Purchase Price

1. BMO Harris Bank N.A. or Navistar Capital (collectively, “Bank”} financed or will finance the
atquisition of each vehicle that Rush Enterprises, Inc. and its subsidiaries (“Rush”) will in
turn sell to you on deferred payment terms (“Vehicle”). Bank's agreement with Rush
requires that Bank’s security interest in each Vehicle continue until Bank receives the full
amount that Bank financed for such Vehicle. Based on that agreement, your purchase of
a Vehicle will be subject to Bank's prior, unrelinquished security interest, which will
continue until Bank receives the total amount that Bank financed for such Vehicle.

2. By written notice to you, Bank may require you to pay the purchase price for Vehicles

directly to Bank. If you pay any portion of the purchase price for a Vehicle directly to Bank,
Rush will credit such payment(s) against the amount you owe to Rush.
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RFP 032824 - Class 4-8 Chassis and Cabs with Related
Equipment, Accessories, and Services

Vendor Details

Company Name: Rush Enterprises

Does your company conduct
business under any other name? If  Rush Truck Centers of Texas, LP

yes, please state:

555 IH 35 S.
Address:

New Braunfels, Texas 78130
Contact: Calton Kruse
Email: krusec@rushenterprises.com
Phone: 830-302-5200 5219
HST#: 74-2786264

Submission Details

Created On: Saturday March 23, 2024 12:59:22
Submitted On: Thursday March 28, 2024 14:25:34
Submitted By: Colton Kruse

Email: krusec@rushenterprises.com

Transaction #: 2a72%aea-2652-4465-b1a3-ecOfab14dedf
Submitter's IP Address: 155.190.8.4

Bid Number: RFP 032824 Vendor Name: Rush Enterprises
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Specifications
Table 1: Proposer Identity & Authorized Representatives

General Instructions {appties to all Tables) Sourceweli prefers a brief but thorough response lo each question, Do not merely attach addilional documents to your respense without aiso
providing a substantive response. Do not leave answers blank; respond “N/A” if the question does not apply to you (preferably with an explanation).

Line e *

Tfem Question Rasponse

1 Proposer Legal Name (one legal entity anly): {In the event of Rush Truck Centers of Texas, L.P. .
award, will execute the resulting contraci as "Supplier)

2 Identify all subsidiary entities of the Proposer whose equipment,  [Rush Truck Centers of Texas, L.P. (RTC Texas) is a limited parinership fermed in the state of Texas. Rush Truck
products, or services are included in the Propesal. Centers of Texas, L.P. has two parners: Rushtex, Inc. (a Delaware cerparation) is the General Pariner and Rushco,

Inc, (a Delaware corporation) is the Limiled Parmer. Rushiex, Inc. and Rushco, Inc. are wholly owned subsidiaries of
Rush Enterprises, fnc. Rush Enterprises, a public company traded on NASDAQ under the symbols RUSHA and
RUSHB, began operations in Texas in 1985. Rush Enferprises operates its dealer network through state-based legal
anfiies. A separate legal enlity has been established for each siafe in which Rush operates, each of which is a
wholly-owned subsidiary of Rush Enterprises.

The foilowing is a list of affilisles of RTC Texas that wilt be utilized to serve Participating Deafers oufside of Texas
under a resulting cantract: M

Rush Truck Centers of Alabama, Inc., Rush Truck Centers of Arizona, Inc., Rush Truck Centers of Arkansas, Inc., Rush
MD Truek Centers of Califomia, inc., Rush Truck Centers of California, Inc., Rush Truck Centers of Colorado. Inc.,
Rush Truck Centers of Florida, c., Rush Truck Centers of Geergia, ing, Rush Trugk Centars of Idaho, Ine,, Rusk
Truek Genters of Ilinois, inc., Rush Truck Centers of Indiana, Inc, Rush Tauck Centers of Kansas, Ine., Rush Truck
Centers of Xantucky, Inc., Rush Truck Centers of Missour, inc., Rush Truck Centers of Nevada, Inc., Rush Truck
Centers of Naw Maxice, Inc., Rush Truck Genters of Nerth Carolina, inc., Rush Truck Centers of Ohio, Inc., Rush Truck
Canters of Oklahomna, Inc., Rushk Truck Centers of Tennessee, Inc., Rush Truck Centers of Utah, Inc., Rush Truck
Genters of Virginia, Inc.

3 Identify all applicable assumed names or DBA names of the Rush Truck Genter Phoenix, Rush Trugk Center, Tucsan, Rush Truck Center, Lowel, Rush Truck Center, Ceres, Rush
Proposer or Proposar's subsidiaries in Line 1 or Line 2 above. |Truck Genter, Fontana Medium Duty, Rush Truck Center, Los Angeles, Rush Truck Center, San Diego., Rush Truck
Center, Whittier, Rush Truck Center, Denver Medium Duty, Rush Truck Center, Denver, Rush Truck Cenfer, Jacksonville,
Rush Truck Center, Orando, Rush Truck Center, Orando Light & Medium Cuty, Rush Truck Center, Ordanda North,
Rush Truck Center, Ordando South, Rush Truck Center, Adanta, Rush Truck Center, Columbus, Rush Truck Center,
Deraville, Rush Truck Center, Smyma, Rush Truck Center, Tiftor, Rush Intl Truck Center, Boise, Rush Intl Truck Center,
Twin Falls, Rush Truck Center Bleomington, Rush Truck Center, Chicago Light & Medium Duty, Rush Truck Center, Elk
Greve, Rush Truck Center, Olathe, Rush Truck Center, Springfield, Rush Truck Center, Las Vegas, Rush Int'l Trucks
Center, Charlotte, Rush Truck Center, Cincinnati, Rush Truck Center, Coiumbus, Rush Truck Center, Dayton, Rush truck
Center, Oklahema City, Rush Truck Center, Tulsa, Rush Truck Center, Memphis, Rush Truck Center, Amarillo, Rush
Truck Center, Austin, Rush Truck Center, College Station, Rush Truck Center, Corpus Christi, Rush Truck Center,
Dallas Light & Medium Duty, Rush Truck Center, Dailas Medium Duty, Rush Truck Center, El Paso, Rush Truck
Center, Houston, Rush Truck Center, Housten Medium Duty, Rush Truck Center, Houston Nerthwest, Rush Truck Center,
Laredo, Rush truck Center, Lubbock, Rush Truck Center, Pharr, Rush Truck Center, San Antonio, Rush Truck Canter,
Sealy, Rush Truck Center, Texarkana, Rush Truck Center, Waco, Rush Truck Center, Chester

Other Rush locations that can support andllary parts and service needs are:

Rush Truck Center, Chicaga, Rush Truck Center, Cleveland, Rush Truck Center, Colorade Springs, Rush Truck Center, |.
Cotulla, Rush Truck Center, Dalhart, Rush Truck Center, Dallas, Rush Truck Center, Dalias South, Rush Truck Center,
Effingham, Rush Truck Center, Fammington, Rush Truck Center, Flagstaff, Rush Truck Center, Fentana, Rush Truck
Cenler, Fontana MD, Rush Truck Center, Fontana Vocational, Rush Truck Center, Ft, Worth, Rush Truck Center,
Gainesvile . Rush Truck Center, Gary, Rush Truck Genter, Greeley, Rush Truck Center, Haines City , Rush Truck
Center, Hickory, Rush Truck Center, Housten, Rush Truck Center, Houston MO, Rush Truck Center, Housion NW, Rush
Truck Center, Huntley, Rush Truck Center, Idahe Falls , Rush Truck Center, Indianapelis, Rush Truck Center,
Jacksonville East, Rush Truck Center, Jefferson City, Rush Truck Center, Jolief, Rush Truck Center, Jonesboro, Rush
Truck Center, Joplin, Rush Truck Center, Kansas City , Rush Truck Cenfer, Lake City, Rush Truck Center, Las Cruces,
Rush Truck Center, Lewiston, Rush Truck Center, Lima, Rush Truck Center, Long Beach, Rush Truck Center, Lufkin,
Rush Truck Center, Macon, Rush Truck Center, Memphis West, Rush Truck Center, Mobile, Rush Truck Center,
Nashvile, Rush Truck Center, North Little Rock, Rush Truck Center, Odessa, Rush Truck Center, Cgden, Rush Truck
Center, Olathe, Rush Truck Center, Otay Mesa, Rush Truck Center, Phoenix East, Rush Truck Center, Pontoon Beach,
Rush Truck Center, Pueblo, Rush Truck Center, Quincy, Rush Truck Center, Richmend, Rush Truck Center, Russelivile,
Rush Truck Center, Saint Joseph, Rush Truck Center, Salina, Rush Truck Center, Salt Lake City, Rush Truck Center,
Sedalia, Truck Center, Springfield IL, Rush Truck Center, Springvile, Rush Truck Center, St, George ,Rush Truck
Cenler, St. Peters, Rush Truck Center. Sylmar, Rush Truck Center, Tampa, Rush Truck Center, Topeka, Rush Truck
Canter, Tyler, Rush Truck Center, Valdosta, Rush Truck Center, Ventura, Rush Truck Center, Vicloria, Rush Truck
Center, Victorville, Rush Truck Center, West Plains, Rush Truck Center, Wichita, Rush Truck Center, Wichita Falls,
Rush Truck Center, Yuma

4 Provide your CAGE code or Unique Entity ldentifier (SAM): RTC Dallas Light & Medium Duty - SLOYS/DBTSCHUVTZSES
RTC San Antonio - BLKVS/N19JWEGVFM7S "
List of CAGE Codes/UEls for all ather Rush locations with a SAM account is availabla on request.
5 Proposer Physical Address: 555 IH 35 South Ste. 500 New Braunfels, Texas 78130 N
€ Proposer website address (or addresses): www nushtiuckeentars.com "
7 Propeser's Authorized Representative {name, title, address, email |Whitt Michael
address & phone; (The represeniative must have authorily fo Senior Directer of Medium Duty Sales
sign the “Proposer's Assurance of Compliance” on behalf of the |555 IH-35 South Ste. 500 Mew Eraunfels, Texas 78130 *
Proposer and, in the event of award, will be expected to execute |michashw@nishenierpnses.com
the resufting contract): (830) 302-5242
) Proposer's primary contact for this proposal (name, title, address, [Collon Kruse
email address & phone): Mational Account Sales Manager
555 IH-35 South Ste. 200 New Braunfals, Texas 78130 .
|krusec@rushenterprises.com
(830) 302.5219
9 Proposers other contacts for this propoesal, if any {name, title, NIA

address, email address & phona):

Bid Number: RFP 032824 Vendor Name: Rush Enterprises
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Table 2: Cempany Information and Financial Strength EXHIBIT 2
Lioe IQuestion Response *
tem |
0 Provide a brief history of your company, including your Rush Truck Centers of Texas, LP. (RTC Texas) is a limited pannershlp formad in the state of Texas Rush
company's core values, business philosophy, and indusiry |Truck Centers of Texas, L.P. has two partners: Rushtex, Inc. (a Del corperation) is the

tongevity relatad to the requested equipment. products or services. |Partner and Rusheo. Inc. {a Delaware corporation} is the Limited Partner. Rushlex Inc. and Rusheo, Inc.
are whaolly owned subsidiaries of Rush Enterprises, Inc.

Rush Enterprises, Inc. was founded in 1985 with (1) GMC dealership in Houston, Texas. Today we ara publicly traded
with over (140) locations representing (8) OEMs nationwide. Across those lecations Rush Truck Centers employs over
8,000 people helping us to achieve an annual revenue of $7.28 al the close of 2023. Rush Enterprises, is traded on
| NASDAQ under the symbols RUSHA and RUSHB,

Productivity, faimess, posilive attitude, excellence, and integrity are the core values that Rush Truck Centers pushes
each employee to embody every day. We work fo continually make suie that our sales, parts, service & admin teams
have any and all tools necessary o accamplish this mission ultimately resulting in the best customer experience
possible. |

At Rush Truck Gentars, cur business philesephy is to truly create a welcome atmosphere wherg our industry experts
and can help customers purchase equipment and keep their equipment on the road. We alm te do that through top
noteh customer service, s wall as expanding our national dealer network to add more locations to better service our
| |customer base. We are always loocking for cpportunities to grow and expand.

1" What are your company's expectations In the event of an award? ie awarded, Rush Truck Genters intends to showcase the award to all of our municipal, education and not for profit
lcustomers. As our sales, parts & service teams go out and call on this business sector we will use our industry
knowledge and exparience fo provide a single source solution cp¥ion te the customer base. The capability of bringing
the ease of purchase through the Sourcewslf contract with #ie customer base while offering Rush's fop tier industy
experience will make this a win win for any of aur clients.

12 Demonstrate your financial strength and stability with meaningful Rush Truck Centers is publicly fraded on the Nasdaq, in 2023 Rush Enterprises reported $7.92B in ravenue. We have
data. This could include such items as financial statements, SEC |attachad our most recant SEC filing in the document upload section.
|filings, credit and bond ratings, leflers of credit, and detailed
Ireference lefters. Upload supporting documents (as applicable) in
the document uplead section of your response.

13 What is your US market share for the soluions that you are The overall market share in 2023 for Rush Truck Cenlers was 6.2% of the Class 8 US Truck Market and 5.7% of the
proposing? Ciass 4-7 US Truck Market

14 What is your Canadian marke{ share for the soitions that you Rush Truck Centers is not currently proposing a solution for the Canadian market. -
are praposing?

15 Has your business ever petitioned for bankruplcy protection? If No -
50, explain in detail,

16 How is your organization best described: is it a manufacturer, a  |Rush Truck Centers is best described as a distibutor/dealeriressller for this proposal. Rush is a contracted franchisee
distributor/dealerreseller, or a service provider? Answer of the specific manufacturers represented on this proposal.
whichever question {either a} or ») just below) best appliss to
your organization.

a) If your company is best described as a
distributor/dealer/reseller (or similar enfity), provide your writen
authorization to act as a distributor/dealerireseller for the .
manufacturer of the products propesed In this RFP. Iif applicable,
is your dealer network independent or company owned?

by If your company s best described as a manufacturer or
service provider, describe yeur refationship with your sales and
service force and with your dealer network in delivering the
products and services propesed in this RFP. Are these
individuals your employees, or the employees of a third party?

17 If applicable, provide a delailed explanation outlining the licenses |The Rush entities listed in item 2 are licensed in each applicable state as a representative of the manufacturers
and certifications that are both required to be held, and actually |presented in this propasal. 1n addition, we have franchisa contracts in place with each of the manufacturers on this

| held, by your organization (including third parties and proposal

| subcontractors that you wse) in pursuit of the business

| |contemplated by this RFP,

|

18 |Provide all “Suspension or Debarment” information that has Does nat apply.
lapplied 1o your organization dunng the past ten years

Table 3: Industry Recognifion & Marketplace Success

:;:: Question IRnsponse .

[19 Describe any relevant industry awards or recegnition that your |Rush Truck Centers has been recognized by each of the manufacturers represented for performance and customer N

| campany has received in the past five years service levals.

20 |What percentage of your sales are to the governmental sector in  |Approximately 15%, market dependent. N
{the past three years

21 What percentage of your sales are ta the educaton sector in the |Approximately 5%, market dependent, -

past three years

122 List any state, provincial, or cocperative purchasi;wg' contracts that  |Buyboard both State & National & H-GAC comprise between 250-350 units per year for an annual revenue in 2023
you hold. |of $39.5MM.

What is the annual sales volume for each of these conlracts over
the past three years?

23 List any GSA contracts or Standing Offers and Supply Rush does not have any formal contracts in place with the GSA.
Arrangaments (SOSA) that you hold.

What is the annual sales volume for each of these contracts over [
the past three years?

L
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Table 4: References/Testimonials

EXHIBIT 2

Line ltern 24. Supply reference information from three cusiomers who are eligible to be Sourcewel participating entities.

Entity Name * Contact Name * Phone »

City of Austin, Texas Janet Opheim (512) 978-2634

City of Euless, Texas Kyle McAdams (817) 6851598

City of DeSolo, Texas Wade Wiliams (972) 2305744

City of Cedar Hill, Texas Kenneth Atlins (972) 281-5126 ext. 2840
City of Houston, Texas Danigl Davis (281) 740-8030

Table 5: Top Five Government or Education Customers

Line Item 25. Provide a list of your top five govemnment, education, or nen-profit customers (entity name is optional), in¢luding entity type, the slate or pravince the entity is located in, scope

of the project(s), size of ransaction(s), and dollar volumes from the past three years.

Entity Name Entity Type*  [State { Province” Scope of Work * Size of Transactlons*  |volar Volume Past Three

City of Austin Government Texas - TX Provided chassis and bodied up equipment to the 108 $21,700,396.98
City of Austin —

City of Phoenix Govemmaent Arizona - AZ Provided chassis and bodied up equipment to the 86 $28,355,662.56
City of Phaanix.

|Virginia Department of Govermment Virginia - VA Provided chassis and bodied vp equipment to the 110 $18.650,715.50

"Transpcmticn Virginla Department of Transportation.

!Illinuis Department of Government liinois - IL, Provided chassis and bodied up equipment to the to (104 $14,934,920.93

| Transportation the llinoi Department of Transportation.

|Chio Department of Government Chio - OH Provided chassis and bodied up equipment to the 78 $6.835,185.02

[Trans;maticn Chiz Department of Transportation.

Table 6: Ability to Sell and Deliver Service

Describe your company’s capability to meet the needs of Sourcewell participating entifies across the US and Canada, as applicable.

Your response should address in detail at least the following areas: locations of your network of sales and service providers, the number of workers (full-ime equivalents) invelved in each

sector, whether these workers are your direct employees (or employees of a third party), and any overlap between the safes and service functions.

Line

lem Quastion Response *

26 Sales force. Rush Truck Centers has a nationwide truck sales stafl of approximately 275 people who maintain direct contact with
our customers. The sales team is supported by a team within each dealership that handles finance, tille werk, as welt
as other administrative duties so that the sales team can stay customer focused.

Rush Truck Centers also maintains very close relationships with cur vendors to provide new and used vehicles, as wsl
as paris & service solutions to our custormer base. This includes organizations like Knapheide Manufacturing, Federal
Signal, Wabash, Morgan Corporalion, and Reading Truck Body to name a fow.

27 Dealer network or other distribution methods. With over 140 locafions across the naticn, Rush's capability to service customers in the U.S. is unparalleled in the
industry. Rush Truck Centers maintains $350MM in on hand parts inventory nationwide. This provides the ability the
move parts across the nation between our locations as needed. Beyond that, being a Hino, Dennis Eagle, Ford &
lsuzu franchised dealer we also have the akility to utilize the overall OEM dealer network for warranty repairs & service
should occasion calt for it.

28 Service force. Rush Truck Centers alene currently has over 1,400 technicians natichwide and over 350 outside parts and service
perscnnel that actively work to keep ocur customers equipment on the road. At Rush we work tirelessly to make sure
that our technicians/service feams have the mest up to date training, equipment, and toaling In an effort to minimize
custemer down time. Quiside of the Rush dealer network, we also maintain very close refationships with our OEMs to
make sure that our customers can be serviced anywhere in the nation,

29 Describe the ordering process. if orders will be handied by Rush Truck Canters believes in a boots on the ground approach. We task our sales, parts & service teams to actively
distributors, dealers or others, explain the respective roles of the |call on customers to understand their business and to pravide solutions for the issues that they have. When a member
Proposer and others. of the sales team gains an oppartunity to quote a Sourcewell member, the focal salesperson will gather all of the

details, and huild a spec that will best work for the customer based on the customer's needs. |If there is a need for

a hody or upfit, Rush will engage our partners to facilitate the request ar work with the customer's requested upfitter.

From there the local representative will work with our corporate team to build a Sourceweli cotnpliant guete for the

customer. Once approved for purchase and a P.O. is received, Rush will process the P.O. immediately and will work
| 1o get the unitpart or service requested delivered as quickly as possible.

30 Describe in detal the process and procedurs of your customer Rush Truck Centers prides itself in being timely, Our sales, parts and service teams will work to gat quotes back from
service pregeam, if applicable. vendors and make sure that the customer has the final numbers as quickly as possible. We utilize our preferred

vendor partnerships ta maintain the shortest lead times possibie for both quotes and deliveries, During the purchasing
Include your respense-time capabiliies and commitments, as well |process our sales, parts and service feams will work to keep the customer informad of units stalus as it moves

[ as any incentives that help your providers meet your stated through the various stages of completion prior to delivery. Using our customer first philosophy we strive to provide the

L service geals or promises. best customer service in the industry.

31 Describe your ability and wilingness to provide vour products Rush Truck Ceniers is prepared to offer products and services nationwide, We hava a national account presence with
and sarvices to Sourcewsll participating entities in the United several large fleets that operate equipment across the United States. Rush Truck Centers intends ta use that same
Slates. business model to service Sourcewell clients regardless of their geographical location in the United States. Primarily

|utifizing the more than 2,000 sales, parts and service personnel that are employed by Rush Truck Centers naticnwide.

32 Descnbe your ability and wilingness to provide your products |At this time, we are not prepared to expand these proposed solutions into Canada
and services to Sourcewell participating entities in Canada.

r33 Identify any geographic areas of the United Stales or Canada Rush is uniquely positioned to service all government, education, and not for profit customers in the United States.
that you will NOT be fully serving through the proposed contracl.  |Each customer will be taken care of by one of our industry experts depending on thelr geographic location and need.

34 Identify any Scurcewell participating entity secters (ie., Except for the Federal govemment, as discussed below, Rush Truck Genters s willing to serve all participating entity
govemnment, education, not-for-profit) that you will NOT be fully sectors  As we currently hold Buyboard & H-GAC contracts, we do not have any type of exclusivity agreement in
serving through the proposed contract. |place. Rush's presence is nalional, and our geal is to serve every customer pessible In the United States, Being

|awarded the Sourcewell contract would open another avenue for Rush Truck Centers to do just that
Explain in detall, For example, does your company hava only a

| regional presence, of do other cooperative purchasing contracts Regarding the Federal government, our ability to serve Federal agencies will be determined by Rush on 2 case-by-

| limit your ability to promote another contract? icase as there may be certain Federal requirements that Rush or its supplers cannot meet

135 |Define any specific contract requirements or restrictions that ?Logusl:cat’fransporiatnon cost will be a imting factor. As equipment is moved to perts, thera are loading fees, freight

would apply o our participaling entities in Hawali and Alaska
|and in US Temitories.

icosts, and other logislical expenses that would be incumed o defiver units to Afaska, Hawaii and cther U.S,
|Temitories. These costs would of course need to be faclored into sales price of the vehicle during the quote process.
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Table 7: Marketing Plan

EXHIBIT 2

kl::: Question Response *

36 Describe your marketing strategy for prometing this contract Our marketing strategy is multifaceted. Wa rely heavily on digital marketing through our website, e-blast, social media
opportunity. Upload representative samples of your marketing platforms to reach our custorner base. While also using mere traditional forms of markeling such as mailers, print
materials (if applicable} in the decument uplead section of your adds in magazines. NASCAR sponsorships, even wrapping our mobile frucks as well as many other madia to ensure
response, we are reaching as many prospects as posshble. This broad-spectrum appreach is ultimately anchored by our most A

important asset, our people, that ensure that the personal touch and support remaln In the sales pracess with our
customers while delivering the message of the capabilities that Rush Truck Centers has to offer. We have found that
through this process we reach a relatively broad demographic of clientele creating a well-diversified portfalio of
customers. =

37 |Dc"cnbc your use of technology and digital data (g.g., social Rush Truck Centers uses a host of social media platforms to reach new/prospective clients. Platforms such as

| |med|a metadata usage) o enhance marketing sffectivenass, Linkedin, Facebock, and others allow us te both reach out to customers directly via direct message as well as through

broader marketing strategtes such as gavernment/educational/not for profit specific posts. We alse monitor comments
and messages on these platforms to either facilitate requests or respond to questions that clienis may have. The goal
of our markefing campaigns is to maximize click through. Rush has found that offering 2 more targeted marketing
approach offers the best results where even our e-blasis are tailered to the business segment we serve. This

| approach ensures that our r is relevant to the specific clients that we are targeting. |

38 |In your view, what is Sourcewell's role In promating contracts Sourcewell is a very well known purchasing cooperative entity and is trusted by many of the municipal and not for

|arising out of this RFP? profit organizations in the U.S.. If awarded, Rush intends to showcase the award to all of our clients through email
campaigns, trade shows, in person meetings. as well as through our vendor relationships. In short, Sourcewsll’s |

How will you integrate a Sourcewell-awarded cantract into your 'members trust the cooperative and are loyal. Rush aims to build upon the brand recegnition Sourcewel brings through

sales process? |communication with our industry expents, highlighting our complete offering of service capabilities. Allowing Sourcewell
|members to work with our industry experts for their flest needs, while offering customers the flexibility of purchasing
through a cocperative contract. Rush Enterprises goal if awarded is to combined Sourcewell {one of the largast
purchasing cooperative in the nation} with the largest commercial truck dealer group in the nation to provide single
source solutions to as many govemment, education and not for profit entiies as possible,

29 ]Ara your products or ssrvices available through an e-precwement |Due to the variance in specifications in the vehicles that we provide, Rush prefers each client request be handled by
|ordering process? one of cur industry experis %o ensure the right product is provided for the application, This approach allows Rush to

have more interaction with the customer to offer solutions that they may not know is available fo them, Our sales
if so, describe your e-procurerent system and how govemmental (teams are trained to be solution minded and to make sure we offer cusiomers all potential solutions that we feel may
and educational customers have used it help their business, this is best accomplishad with parsonal interaction. In support of this customer base, we do offer
an ecommerce solution 1o scurcing parts and recelvmg service from our locations aross the United States. This
customer-based scluti allows for compl parts pncsng, sourcing, and research. In addition we offér an
extensive service incident management platform for managing vehicles that are being serviced and zepaired in our
deaierships. Real-time status updates, estimate review and approval, and historical repair reference are just some of

| the features of this platform that are available t¢ Sourcewell members o assist with thelr feet management.

Table 8: Value-Added Attributes

Line Questh R -

jtom |Question esponse

|40 Oescribe any product. equipment, maintenance, or aperater Rush works closaly with our original equipment manufacturers as well as body upfitters and vendors to provide a

i training programs that you offer to Sourcewell participating entities. |comprehensive training strategy for vehicies and equipment provided. These pregrams are iailored to meel the

| specific needs of the Sourcewell member and will be developed as requested. Any asscciated costs for this framing
Include details, such as whather training is standard or optional, will be discussed upfrent afler maximizing support from all involved.
who provides training, and any costs thal apply

41 Nescribe any technological advances that your proposed products  |Working in concert with our represented OEM's In advancing fleet management technologies, Rush Truck Centers
or services offer. works to simplify the application of these technologies for the Scurcewel! member. Through the development of our

RushCare system, we offer real-time communication platforms that are often communicating with the technclogies
incorporated in the equipment provided., Maonitored by our 24/7 call center, we aid customaers in predictive incident
and preventative maintenance of their fieets. Through our dedicated telematics division, Rush remains on the forefront
of new and emerging technologies ensuring maximum uptime for our cust s and solutions for their fleet needs.

42 Dascribe any "green” initiatives that relate to your company or to  |Being a leader in emerging technologles Rush again led the Industry in the adopticn of altemate-fuel vehicles and
your preducts or services, and include a list of the certifying environmentally-focused dealer op This was evident of the eary develepment of it's own CNG fuel systems,
agency for each. incorporating them into the vehicles provided to simarty-minded customers. |t cenfinues with the dedication 1o the

electric initiatives in support of the adeption of these vehicles in the market by providing bafiery charging stations at |
our facilties, supported by solar panel based energy storage and delivery systems. In fact, the dedication to this

initiative is evident by operaling electric vehiclas in our own delivery fleel. Our commitment to these environmental-

hased technologes will remain a focus and will connue to expand as more opportunities arse.

43 |dentify any third-party issued eco-labels, ralings or certifications Ratings and certifications for the products included in the proposal are fypically attained and managed at the original
that your company has received for the equipment or products equipment manufacturer level. As a distibutor that represents these manufacturers, we fully suppart the initiatives set
included in your Proposal related to anergy efllcisncy of forth to accomplish and maintain these sustainability recognitions.
conservation, life-cycle design (cradle-to-cradle), or other
green/sustainability factors.

44 Describe any Women or Minority Business Enlity (WMBE), Small  |Rush Truck Centers does not hold any of these certifications.

Buginess Entity (SBE), or veteran cwned business certifications
that your company or HUB pariners have obtained, Upload I*

[ decumentation of certification (as applicable) in the document |
upload section of your response.

45 ‘What unique aitributes <dces your company, your products, or your |Being the largest commercial truck deales group in the nation, Rush Truck Ceaters offers an expansive sales, parts,
saervices offer to Sourcawsll participating entiies? What makes service and administrative feam that nﬂers iop uer custamer service. We pride oursefves on being a dedicated
your proposed sclutions unique In your industry as it applies to commercial dealer graup that has ext dge of o ial vehicle capabilifies along with the industry

| Sourcewe!l participating enfities? expertise that cur bodyfupfit parlness provide. Cllanls will have a wealth of industry knowledge at their disposal while

L_ working with cur expert teams.
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Table 9A: Warranty

EXHIBIT 2

Describe in getail your manufacturer warranty program, including conditions and requirements to qualify, claims pracedure, and overall structure.

You may upload representative samples of your warranty materials (if applicable) in the document upload section of your response in addition to responding to the questions below.

|Line | .

Ill?el'l! lCIueOtInn Response

46 Do your wamranties cover all products, parts, and labor? All product wamranty coverages in reference to this proposal are provided to the end user by the original eguipment

manufacturer or upfitter. We have aftached copies of the standard warranty coverage for each OEM that we are 1"
offering on this proposal

47 Do your wamanties Impose usage restrictions or other limitations |Each OEM warmanty has different usage restrictions and limitations. We have attached tha standard warranty coverage |.
that adversely affect coverage? for each of the manufacturers we are offering on this proposal,

48 |Do your warranties cover the expense of lechnicians’ travel time Case dependent; typically the warranty coverage offered by the OEM does not include travel or mileage if mebile
and mileage to perform warranty repairs? service is requested. Any associated costs with these services will be presenied prior v any services being *

performed. In terms of towing, some OEMs will cover the expense of a tow info the closest factory certified waranty |
facility if the unit is undrivable,

49 Are there any geographic regions of the United States or Any potential geographic restrictions will be discussed with the client al the time of quote to ensure that the vehicle
Canada (as applicable) for which you cannet previde a certified can be propery serviced and maintained for the Scurcewell membar. We will work to spec equipment that maximizes
|technician to perform warranty repairs? operating capability, but also maximizes access to service support for the client whether through the OEM neiwork or A

|our network of Rush Enterprises locations.
|How will Sourcewell participating entities in these regions ba
| pravided sewice for warranty repair?

50 Will you cover wamanty service for items made by ather All warranty coverage is passed on from the OEM.
manufacturers that are part of your propesal, or are these
warranties issues typically passed on to the original equipment
manufacturer?

51 What are your proposed exchange and return programs and Rush Truck Centers does not offer an exchange or retum policy.
policies?

52 Describe any service contract options for the items included in Extended service contracts are offered through OE programs as well as from Rush through our third-party pariners.

your propasafl,

evaluated with each client on a case-by-case basis

However, these extended service contracts are somewhat customizable and need io be discussed, quoted and

Table 10: Payment Terms and Financing Options

4

If s0, is there any additicnal cost to Sourcewel) participating
entities for using this pracess?

Line -
Jtem |Question Response®
53 Describe your payment terms and accepted payment methods. Rush Truck Centers does offer NET30 terms from the date of delivery {upon credit risk approval by the Rush credit .
team).
54 Describe any leasing or financing oplions available for use by Rush Enterprises does offer municipal leasing and financing options through our third-party lending pariners. Af the
educaticnal or governmental anbes. time the vehicle is quoled we will gladly review these apfions with Sourcewall membars te find the best option for -
them. Any leasing or financing terms would be agreed to separately by the customer and the leasing/financing
company.
55 Dascribe any standard transaction documents that you propose to  {Rush Truck Centers requires a Retail Sales Order, Delivery Receipl, and a CARB Attestation form. The State of
use in connection with an awarded contract (order forms, terms Attestation/Domicile form is required by Rush to be slgned by the customer to make sure that non-California compliant
and conditions, service level agreements, etc.). Upload a sample  trucks ultimately wen't ragistered or primarily operated in the State of California due to new CARBR, ACT, ACF, and
of each (as applicable) in the document upfoad secticn of your Low Nox Civmibus regulations. Other forms may include waraniy start forms depending on the CEM,
response.
56 Do you accept the P-card procurement and payment process? Rush Truck Centers does except P-cards for payment on parts and service without a credit card processing fee.
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EXHIBIT 2

Table 11: Pricing and Delivery

Provide detailed pricing information in the questions that follow below. Keep in mind that reascnable price and product adjustments can be made during the term of an awarded Conlract as

described in the RFP, the template Contract, and the Sourcewell Price and Product Change Request Form.

Line r

Frocs Guestion Respense

ls7 Describe your pricing model (e.¢., line-ttem discounts or preduct-  |Rush Truck Centers will offer a discount off of ListMSRP for 3 of the 4 CEMs Included in this proposal, the OEM
category discounts). |that will not show a discount off of pricing is Dennis Eagle which does not have a List Price or MSRP. In the case

of Dennis Eagle, the pricing shown Is the Sourcweil member's price before any volume discounts are applied. Piease
Pravide detaifed pricing data (including standard or list pricing note this is for the chassis anly as any upfit that is requested or needed will need fo be added to the quote to
and the Scurcewell discounted pirce) on all of the items that you |provide a complete price for the customer, il
want Sourcewell to consider as part of your RFP response.
If applicable, provide a SKU for each item in your proposal.
Upload your pricng materials (if applicable) in the document |
upload section of your response,

5 Quantify the prcing discount represented by the pricing proposal Rush Truck Centers is prepared lo offer the following minimum discount range off of LisfMSRP per OEM:
in this response. Far example, if the pricing in your response Ford Motor Company: 1.50% to 7.00%
represents a peorcentage discount fram MSRP or list, slate ihe Hino: 0% to 15% i
percenlage or percantage rangs. Isuzu: 0% to 15%"°

Dennis Eagle: 0% as Dennis Eagle does not have a ListMSRP

58 Describe any quantity or volume discounts or rebate programs Any Sourcewell member Jooking to purchase 10 or more units, please contact us for additional price concassion. .
that you offer.

60 Prapose a method of facilitating "sourged” products or related Products or Gooeds sourced through open market channels will be quoted with additioral markup not to exceed 15%
services, which may be refarred to as “opan market® items of the MSRP of the goods Products or Goods guated to Rush Truck Centers.
or “nonstandard options”. For example, you may suppiy such
items “at cost® ar “at cost plus a percentage,” or you may supply
a quote for each such requesi. = e

51 Identify any element of the total cost of acquisition that is NOT From a chassis perspective we have included all applicable charges in our aftached pricing flist. if there is a specific

[ included in the pricing submitted with your response. naed, training or special instaliation we will include that with the upfit portion of the quole lo the Sourcwell members.

This includes ali addiliona! charges associated with a purchase

that are not direclly identified as freight or shipping charges. For t
example, list costs for items fike pre-delivery inspection,

installation, set up, mandatory training, or inltial inspection. Identify

lany parties that impose such cosis and their refationship fo the

Proposer,

62 If frefght, delivery, or shipping is an additional cost fo the Some of the CEMs allow for courtesy dellvery by other dealers in the OEM dealer network to minimize any additional
Sourcewel patticipating entity, describe in detail the complete freight cost.  If this resource is available through the specific OEM quoted, or if the equipment quoted doesn't require
freight, shipping, and delivery program. any upfit and we're able to ship directly to the end user fom the factory we will certainly do so. However, if the unit

requires additional equipment to be added or an upfit pror to delivery then there will be freight cost incurred to move
the unit from the body company 1o the dealership or Hs final destination.

63 Specifically describe freight, shipping, and delivery terms or Shipping to Alaska, Hawaii, Canada and other off shore entities present several togistical hurdles that will require
programs available for Alaska, Hawaii. Canada, or any offshore additicnal expense such as port fees, loading fees, etc.. These additional expenses will be fisted out on the

L delivery. cusiomer's quote for their review.

|64 Describe any unigue distribution andfor delivery methods or In addition to working with the franchised dealer network of the represented OEMs. Rush will utlize its extensive

|_ = |opticns offered in_your proposal. network of dealerships to optimize delivery to the Sourcewell member while minimizing associaled costs

Table 12: Pricing Offered

i I —

litern The Pricing Offered in this Proposal is: Comments

65 c. batter than the Progoser typically offers to GPOs, coop procurement ions, or state purchasing departments. Rush Truck Centers is offering

Sourcewell pricing that is more
aggressive than we've priced on other
- cooperative confracts. - |

Table 13: Audit and Administrative Fee

Hige Question Response *

ftarn

€6 Specifically describe any self-audit process or program that you Rush Truck Ceniers has a shict self-audit process in place to help ensure compliance to not only company pelicy and
plan to employ to verify compliance with your proposed Contract  |procedures, but also to reguirements of contracts with our customer base. This oversight is provided by our internal
with Sourcewell. audit staff in our accounting department as well as auditors from our Ethics and Compfiance division based at

corporate headquarters, The Rush Sales Operations group will also help ensure compliance with the business
This procass includes ensuring that Sourcewell participating requirements of the contract in place as well as providing reporling based on the terms requested in the contract
entities obtain the proper pricing, that the Vender reports all sales b
under the Contract gach quarter, and that the Vendor remits the
proper administrative fee to Sourcewell.
Provide sufficient defail o suppart your ability te report quarterly
salas to Sourcewsll as described in the Contract template.

67 If you arg awarded a contract, provide a few axamples of intemal [This Sales Operation Team will back the performance of the confract in place. While using a broad distribution modet
metrics that will be tracked to measure whether yeu are having to appreach this opperiunity, the management of the confract wil! be handled centrally by the respansible representative |,
success with the contract. assigned fo the contract with senior leadership oversight. Extensive reporting loofs are in place lo assist with this

management.

68 |dentify a proposed administrative fee that you will pay ta Rush is prepared to offer a per unit fee of
Sourcewell for facilitating, managing, and promating the 3400.00 for all units class 3-5
Sourcewell Contract in the event that you are awarded a $750.00 for all units class §-8
Contract. This fee is typically calculated as a percentage of N
Vendar's sales under the Coatract or as a per-unit fee; it is not
a line-item addition to the Member's cost of goods.

(See the RFP and template Contract for additional detaifs.)
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EXHIBIT 2

Proposers submitting a proposal in Category 1 as defined herein will be submitting in the broad category that includes all types of engines, fuel, and propulsion systems. For example, if a
Praposer offers chassis and cabs with Intemal Combustion Engines (ICE) as well as chassis and cabs with electric propulsion systems the Propaser should designate it is seeking an award
in Category 1 only. Proposers seeking an award in Category 2, as defined herein, must include at least one solution offered within the scope of Category 2 for electric propulsion systems
only.

Table 14A: Depth and Breadth of Offered Equipment Products and Services

Line item Category Selection®
6% Category 1: All engines, fugl, and propulsion type chassis and cabs *

Table 14B: Depth and Breadth of Offered Equipment Products and Services

Line

Hem Question

Response *

70 Provide a detailed description of the equipment, products, and |Rush Truck Centers is offering (4) OEMs on this proposal compnsing of (39) individual models with even more specific
services that you are coffering in your proposa order codes under each moedel. We are also offering a range of upfit cptions fram spray in bed liners and loolboxes to
service bodies, refuse equipment and sewar inspection equipment. To provide a complete solution to meet the |*
customers needs Rush Enterprises will work with our extensive list of vendors and even work with vendors specifically
requested by the Sourcewell member (once approved by Rush Truck Centers risk team)

71 Within this RFP calegory there may be subcategories of
|sclutions. List subcategory titles that best descrbe your
products and services. | = -
72 Describe any manufacturing pracesses or materials utilized that |Rush Truck Centers has the utmost confidence in the manufacturers we represent to produce the highest quality products
contribute to chassis strength, cab strength, overall durability, available on the market.

driver safety.

73 Describe any differentlating serviceability attibutes {remote
diagnostics, ete.) your propesal offers.

Our subcategories will be broken down by Make, Model, and trim level (where applicable).

As detalled above, Rush Truck Centers offers a unigue business case to Sourcewell members. Its network and forward-
looking approach to solutions technologies positions Rush to affer products and services at a customizable-level to meet
any transpartation need praposed. Between the tools developed and available to the Sourcewell member base and the
team of experts assembled o provide the salutions, Rush is a differentiator in the industry. Whether it be the widely
available, pre-upfitted quick delivery inventory of vehicles, extensive and divarse parts inventory, or avallable service bays ‘
at our state-ol-the-art faciliies supported by a fleet of 600+ mebile service techmicians, Rush Truck Centers is prepared |
to offer solutions fo Sourcewell members. | |

Table 15; Category 1 - Depth and Breadth of Offered Equipment Products and Services

Indicate below if the listed types or classes of equipment, products, and services are offered within your proposal. Provide additional commaents in the text box pravided, as necessary.

Proposers submitting a propesal in Category 1 will be submitting in the broad category that includes all types of engines, fuel, and propulsion systems. See RFP Section II. B. 1 for details.

I~ We will net be submitting for Table 15: Category 1 - Depth and Breadth of Offered Equipment Products and Services

:';::: Category or Typa Offered * Chassis Type (ICE andlor BEV}) Comments
T4 Class 4 chassis = Yes Intemal Combustion Engine fuel types (ICE) The OEMs Rush is offering curently only offer ICE sclutions for the N
r No class 4 space.
75 Ciass § chassis % Yes Both Chassis Types {ICE and BEV) Nena of the QEMs Rush is offering currently offer BEY solutions for
~ No the class 5 space. However, Isuzu is releasing a BEV class 5§ that |.
is projected to be available in 2025, Wa are looking to offer that
proditct once pricing is published and able to be ordered,
78 Clags 6 chassis = Yes Intermal Combustion Englne fuel types (ICE) Nane of the OEMs Rush is offering curvently offer BEV solutions for
© No the class 6 space. Although Hino is projecting to announce a class  |.
7 BEVY In 2025 at which time we will work with Sourcwzll to have
the preduct added to the contract.
77 Class 7 chassis £~ Yoz Interal Combustion Engine fuel types (ICE} None of tha OEMs Rush is offering cumrently offer BEV solutions for
~ No the class 7 space. Although Hino i3 projecting to amnounce a dass |,
7 BEV in 2025 at which time we wil work with Sourcwell to have
the product added to the contract.
78 Class & chassis & Yes Internal Combustion Engine fuel types (ICE) None of the OEMs Rush is offering on this proposal offer BEV .
« No solutions for the class 8 space,
79 Related equipment, accessories, = Yes Both Chassis Types ()CE and BEV) Through Ford Rush is affering both ICE & BEV on the Transit T-250
parts, upfitting, services, used chassis |~ Mo & T-250 in the class 3 space. The Super Duty line, more
and Class 3 chassis spacifically F-250 & F-350 are coffered as ICE only.

Bid Number: RFP 032824

Vendor Name: Rush Enterprises



Docusign Envelope |1D: 5F8FB7AD-F93D-4280-A0F3-EBT758A0287D
Table 16: Category 2 - Depth and Breadth of Offered Equipment Products and Services EXHIBIT 2

Indicate below if the listed types or classes of equipment, products, and services are offered within your proposal. Provide additional comiments in the text box provided, as necessary.

Propesers seeking an award in Category 2, as defined herein, must include at least one selution offered within the scope of Categery 2 for electric propulsion systems oniy. See RFP
Section II. B. 1 for details.

™ We will act be submitting for Table 16: Category 2 - Depth and Breadth of Offered Equipment Products and Services

m Category or Type Offered * Comments
280 Battery Electric Vehicle {BEV) 7 Yes Rush Truck Centers is not offering an GEM that has a BEV vehicle for the class 4 space.
Class 4 Chassis % No
81 Battery Elactric Vehicle (BEV) & Yes Isuzu is looking 1o offer a BEV class 5 unit towards tha end of 2024/beginning of 2025. Although pricing isnt
Class 5 Chassis © No currently avallable, once made available to Rush Truck Canters, we intend fo work with Sourcwell to have this
model added lo the contract
82 Battery Electric Vehicle (BEV) © Yes Rush Truck Centers is not offering an OEM that has a BEV vehicle for the class 6 space on.
Class 6 Chassis & No
83 Battery Electric Vehicle (BEV) © Yes Rush Truck Centers is not oifering an OEM that has a BEVY vehicle for the class 7 space.
Class 7 Chassls & No
84 Battery Electric Vehicle (BEV) C Yes Rush Truck Centers is not offering an QEM that has a BEY vehicle for the class 8 space.
Class 8 Chassis & No
85 Related equipment, accessories, parts, upfitting, |+ Yes Rush Truck Centers is offering the Ford E-Transit line which we are offering on this proposal.
services, used chassis and Class 3 chassis [ No

Exceptions to Terms, Conditions, or Specifications Form

Only those Proposer Exceptions to Terms, Conditions, or Specifications that have been accepted by Sourcewell have been
incorporated into the contract text.

Documents

Ensure your submission document(s) conforms to the following:
1 Documents in PDF fonmat are prefemed. Documants in Weord, Excel, or compatible formats may also be provided.

2. Documents should NOT have a security password, as Scurcewell may not be able to open the file. It is your sole responsibility {o ensure that the uploaded document(s) are not either
defective, corrupted or blank and that the documents can be opened and viewed by Sourcewell.

3. Sourcewall may reject any response where any document(s) cannot be opened and viewed by Sourcewsll,

4. If you need to upload more than one (1) document for a single itern, you should combine the documents into cne zipped file. If the zipped file contains more than one (1) document,
ensure each document is named, in relation to the submission format item responding to. For example, if responding to the Marketing Plan category save the document as "Marketing Plan.”

e Pricing - MSRP Pricing.zip - Thursday March 28, 2024 13:53:27

s Financial Strength and Stability - 2023 10-K Final.pdf - Tuesday March 26, 2024 10:48:33

o Marketing Plan/Samples {opfional)

» WMBE/MBE/SBE or Relaled Cerlificates {optional)

s Warranty Information - Exhibit C - Rush Limitad Warranty.pdf - Thursday March 28, 2024 12:41:37

« Standard Transaction Document Samples - Sourcewell Docs Example.pdf - Thursday March 28, 2024 14:24:57

s Requested Exceptions - RFP_033824 Class_4-8 Chassis_&_ Cabs_Contract_Template_Rush revisions.docx - Tuesday March 26, 2024 11:38:46
+ Upload Additional Document - Addiional Dosuments.zip - Thursday March 28, 2024 12:40:50

Bid Number: RFP 032824 Vendor Name: Rush Enterprises
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Addenda, Terms and Condifions

EXHIBIT 2

PROPOSER AFFIDAVIT AND ASSURANGE OF COMPLIANCE

I certify that 1 am the authorized representative of the Proposer submitting the foregoing Proposal with the legal authority to bind the Proposer io this Asfidavit and Assurance of Compliance:

1.

2.

1.

The Proposer is submitting this Proposal under its full and complete legal name, and the Proposer legally exists in good standing in the jurisdiction of its residence.

The Proposer wasrants that the information provided in tivis Proposal is true, correct, and reliable for purposes of evaluation for contract award.

. The Propaser, including any persan assisting with the creation of this Proposal, has arrived at this Proposal independently and the Proposal has been created withaut colluding with

any other person, company, of parties that have or will submit a propesal under this solicitation; and the Proposal has in all respects been created fairly without any fraud or dishonasty.
The Proposer has not directly or indirectly entered into any agreement or arrangement with any person or business in an effort to influence any part of this solicitation or operations of a
resulting contract; and the Proposer has not faken any action in resiraint of free frade or competitiveness in connection with this solicitation. Additionally, if Proposer has worked with a
consuftant on the Propesal, the consultant (an individual or a company) has not assisted any other entity that has submitted or will submit a proposal for this solicitation.

. To the best of its knowledge and belief, and except as otherwise disclosed in the Proposal, there are no relevant facts or circumstances which could give rise to an organizational

conflict of interest. An organizational conflict of inferest exists when a vendor has an unfair competitive advantage or the vendor's objectivity in performing the contract is, or might be,
impaired.

. The contents of the Proposal have not been communicated by the Propeser or its employees or agents to any person not an employee or legally authorized agent of the Proposer and

wifl not be communicated to any such persons prior te Due Date of this solicitation.

. H awarded a contract, the Proposer will provide to Sourcewell Participating Entities the equipment, praducis, and services in accordance with the terms, conditions, and scope of a

resulling condract,

. The Proposer po , or will possess before delivering any equipment, products, or services, all applicable licenses or certifications necessary to deliver such equipment, products,

or services under any resulting coniract.

. The Proposer agrees to deliver equipment, products, and services through valid contracts, purchase orders, of means that are acceptable to Scurcewell Members. Unless otherwise

agreed to, the Proposer must provide only new and first-quality products and related services to Sourcewsll Members under an awarded Contract,

. The Propaser will comply with all applicable provisions of federal, state, and locat laws, ragulations, rules, and orders.

- The Proposer understands that Sourcewell will reject RFP proposals that are marked "confidential” (or "nonpublic,” etc.), either substantially or in their entirety. Under Minnescta

Statutes Section 13.591, subdivisien 4, all proposals are considered nonpublic data until the evaluation is complete and a Contract is awarded. At that point, proposals become public
data, Minnesota Statutes Section 13.37 permits only certain narrowly defined data to be considered a “trade secret,” and thus nonpublic data under Minnesota's Data Practices Act.

Proposer its employees, agents, and subcontractors are not:
1. Included on the "Specially Designated Nationals and Blacked Persons” list maintained by the Office of Foreign Assets Control of the United States Department of the Treasury

found at: hitps:/www iy viofac/downl nlist pdf;
2. Included on the govemment-wide exclusions lists n the United Stales Sysiem for Award Management found at: hitps:f#/isam.gov/SAMY: o
3. Presently debarred, suspended, preposed for debarment, declared ineligible, or voluntarily excluded from programs operated by the State of Minnesota; the United States federal

government or the Canadian gavernment, as applicable; or any Participating Entity. Yendor certifles and warrants that neither it nor its pringipals have been convicted of a criminal
offense related to the subject matter of this solicitation.

F By citecking this box | acknowledge that | am bound by the terms of the Proposer's Affidavit, have the legal autherity to submit this Proposal an behalf of the Proposer, and that this
electronic acknowledgment has the same legal effect, validily, and enfarceability as if | had hand signed the Propesal. This signature will nof be denied such legal effect, validity, or
enforceability solely because an electranic signature or electronic record was used in its formation. - Whitt Michael, Senior of Medium Duty Sales, Rush Truck Centers of Texas, LP

The Propeser declares that there is an actual or potential Conflict of Interest relating to the preparation of ifs submission, and/or the Propeser foresees an actual or potential Canflict of
Interest in parforming the contractual chligations contemplated in the bid.

 Yes & No

The Bidder acknowledges and agrees that the addendum/addenda below form part of the Bid Document.

Check the box in the column "I have reviewed this addendum™ below to acknowledge each of the addenda.

Bid Number: RFF 032824 Vendor Name: Rush Enterprises
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I have reviewed t d)(HIBlT 2

below addendum an

File Name attachments {if Pages
applicabla)

Addandum_7_Class 4-8 Chassis and Cabs _RFP_032824 ¥ 1

Thu March 21 2024 08:45 AM

Addendum_6_Class 4-8 Chassis and Cabs _RFP_032624 "] 3

Wed March 20 2024 12:36 PM

Addendum_5_Class 4-8 Chassis and Cabs _RFP_032824 o] 1

Mon March 18 2024 12:01 PM

Addendum_4_Class 4-8 Chassis and Cabs _RFP_032824 [ 1

Wed March 6 2024 09:38 AM

Addendum_3_Class 4-8 Chassis and Cabs _RFP_032824 " 2

Wed February 21 2024 04:08 P

Addendum_2_Class 4-8 Chassls and Cabs _RFP_032824 7 g

Woed Fabruary 14 2024 04:12 PM

Addendum_1_Class 4-§ Chassis and Cabs _RFP_032824 7 1

Thu February 8 2024 04:24 PM

Bid Number: RFP 032824 Vendor Name: Rush Enterprises
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Rush Medium-Duty Truck Centers of California, Inc. dba Rush Truck Center, Ceres =<HIBIT 2

= | 1720 Herndon Rd
[ TRUCK CENTERS | | Ceres, CA 953074421 Customer Pl’OpOS&' Letter
> | (200) 857-7400

City of Stockion
1485 S. Lincoln St
Stockton, CA 95206-1941

Thank you for trusting us with your business. Please review the proposal below, and if you approve, sign and return to us af your convenience. We look forward io working
with you and will continue to do our best to earn your trust now and in the future.

VEHICLE INFORMATION
Year 2024  Make Ford Modei F-250 Stock#___ TBD Serial # TBD

Additional Vehicle Delails: $49,757.28 CHASSIS
$225 KEY | $250 DELIVERY / $460 PDUCATALYTIC CONVERTER ETCHING

Quantity Total

Truck Price per Unit $ 50,692.28 $ 50,692.28

F.ET. {(Factory & Dealer Paid) $000

Net Sales Price $ 50,692.28 $ 5069228

Optional Extended Warranty(ies)

State Sales Tax $4,704.51 $4704.51

Documentary Fee $ 80.00 $ B0.00

Administrafion Fee $ 25000 $ 250.00

Electronic Fiing $33.00 $ 33.00

Tire Recydling Program $8.75 $8.75

RushCare Service Subscriptior™® 0 months $ 1,260.00 $ 1.250.00

Tolal Sales Price $ 5701854 $57.018.54

Trade Allowance {see DISCLAIMER Below)

Deposit / Down Payment

Unpaid Balance Due on Delivery $57.018.54 $57.018.54
Sales Representafive Carlos Perez

Signature Printed Name Dale
Purchaser
Signature Printed Name / Tile Date

Accepted by Sales Manager
or General Manager Signature it pme Date
Quote good until 9/19/2024 Note: The above Customer Proposal is a quotation only. Sale terms subject to approvat of Sales Manager of Dealer.

DISCLAMER: Any order based on this Proposal is subject to Cuslomer executing Deaker's stendard form Rotail Soles Order and other required documents incorporating the sbove Larms, Any documardary fees, FET, slate ta, fille, regisiration. and Rcenso
fees subject to adjusiment and change. This Proposst is based mmsmwmnmm mummmmge Dealer ia nol obligated 10 radaw any specific vehiclss 1 stock, nor malain specific imventory levels. Dealer shall not
ba oblgated to fuffill Proposal in event quoted vehicla(s) is ol in stock or available within req dul Factueer has reservad the right 10 ¢hange the prica t Dealar of any vehicle not currently in Dealer's stock, wihout s to Dealer
and Dealer reservas the right 1o changa Quolation Total 1o refiect any price increases from Manuiacturer. Daalnr shali nol be liable for any delay in prividing of inatsility to provide Quoted! Vehickeje). Abave isted Trade Value based upon curent appraisal of
Trady Vehitk(s}, Dealer rmay adras Trads Vale of Trade Vehicka(s) to raflect changos in condibon antior mileage of Trade Vihickeiz) sehwean dala of cument appraissl and acoeptance of the Trada Vstcls by Custwoar

™ inciudes subscription period for # of specified monihs. ™ Customer’s use of RusnCara Service is govemned by the RushCare User Agreement localed at niip N frusy 1, Gustormar's use of Tedermatics
Servicas is governed by separate 37 party fivense tems ard Rush ks notdable for the Telematics Service * Gap Coversgs | providad and adminislered by an indepandent 3" party provider under 2 separats contract directly betwesn Customer ard the
3 garty provider.




Rush Medium-Duty Truck Centers of California, Inc. dba Rush Truck Center, Ceres EXHIBIT 2

. [ 1720 Hemdon Rd
[ TRUCK CENTERS | | Ceres, CA o5307-4421 Customer Proposal Letter

(209) 857-7400

City of Stockton
1465 S, Lincoln St
Stockion, CA 95206-1941

Thank you fer trusting us with your business. Please review the proposal below, and if you approve, sign and refum to us at your convenience. We fook forward 1o working
with you and will continue to do our besl to earn your frust now and in the fulure.
VEHICLE INFORMATION

Year 2024 Make Ford Model F-250 Stock#__ TBD Serial #

Additionai Vehicle Details: $46,423.05 CHASSIS
$5,368.25 BODY
$450 KEYS / $250 DELIVERY / $460 PDUCATALYTIC CONVERTER ETCHING

Quantity Total

Truck Price per Unit
F.E.T. {Factory & Dealer Paid)

Net Sales Price
Optional Extended Warraniy(ies)
Stafe Sales Tax

$52,851.30

$52.951.30

$0.00

$52,951.30

$562,951.30

$ 4,807.82

$4.907.82

Documentary Fee
Administration Fes
Electronic Filing

Tire Recycling Program

RushCare Service Subscripion™® ¢ months $ 1,250.00 $ 1,250.00

Tolal Sales Price $ 59,480.87 $ 59 480.87

Trade Aliowance {see DISCLAIMER Below)
Deposit / Down Payment

Unpaid Balance Due on Delivery $ 59.480.87 $ 59.480.87

Sales Representative - Carlos Perez
Signature Printed Namg

Purchaser

Signature Prinled Name / Tifle

Accepted by Sales Manager
or General Manager Sgnatue Prirted Name Date
Quote good until 9/19/2024 Note: The above Customer Proposal is a quotation only. Sale terms subject to approval of Sales Manager of Dealer.

DISCLAMER: Any crder based on this Propnaal is subject to Customer execuling Deafer’s sisrdard fom Retaif Sales Order and other required documents ncorporating the: sbove temme. Any documentary fees, FET, slate tax, title, regisiration and licensa
Faﬂssubmmadustrmnlmmange This Proposal is based upon Dedm‘smmam::peaadlmmy whldnssubpdmm Dealer s ot obligated 1o reten any specific vehicks in stock, nor malntzin specific invandory evals, Dealer shall not
be 4 to fulfll Prop avent quoted vehicle(s) Is not in stock or avaliable within req has resarved the right & change the prica 1o Dealbr of eny vehicss not cumently in Dealer's stock, without notca to Daaler
and Deahrmsmes the ﬂmthdung&maionTulaItnmﬁsd any price incraases from Manifacturer, Dealersha!lnotbeliam for any delay in providing of inability to provide Quoted Vehictefs). Above isted Trade Yalue based upon curent apgracsal of
Teads Vahicia(s). Doaler may acjust Trade Vahwe of Trade Vehicle(s) lo reflact changes i condiian and/or miteage of Trade Vehizle(a) batwarn data of mirent appraisal and acteptance of the Trade Veticla by Custanmer.

" inchdes subsesiption period for # of specified monihs. ™ Gustomer's use of RushCane Service is govermed by the RushCare User Agreement locatad 2t hilps:/fwww,nysh Frushcare-user-  Customer's use of Tetematics
Sarvices is governed by separaie 37 party icense femns and Rush & nol iable for the Telematics Service. ! Gap C: ge is provided and admmi d by an ind denl 3% pary provider under a separale coniract direclly between Customer and the

3” party provider,




Rush Medium-Duty Truck Centers of California, Inc. dba Rush Truck Center, Ceres =\ 15/T 2

iz 1720 Herndon Rd
[ TRUCK CENTERS | | Ceres. CA 953074421 Customer Proposal Letter

A (209) 857-7400

City of Stockton
1465 3, Linceln St
Stockion, CA 95206-1941

Thank yoi: for rusting us with your business. Please review the proposal befow, and if you approve, sign and return 1o us at your convenience. We look forward to working
with you and will continue to to cur best to eam your trust now and in the fiture.

VEHICLE INFORMATION
Year 2024 Make Ford Modsl F-250 Stock # 1BD Serial # TBD
Additonal Vehicle Details: $48,304.40 CHASSIS
$46,543 BODY

$205KEY { $250 DELIVERY / $460 PDUCATALYTIC CONVERTER ETCHING

Quantity Total

Truek Price per Unit $ 85 782.40 $ 95 782 40

F.ET. (Factory 8 Dealer Paid) $0.00

Net Sales Price $9578240 $95782.40

Optional Extended Warranty({ies)

State Sales Tax $ 8,762.62 $8,762.62

Documentary Fee $ 80.00 $80.00

Administration Fee $ 250.00 $ 250.00

Electronic Filing $33.00 $33.00

Tire Recycling Program $8.75 $8.75

RushCare Service Subscription™?® 0 manths $ 1.250.00 $ 1,250.00

Tolal Sales Price $ 106,166.77 $ 106,186.77

Trade Allowance {see DISCLAIMER Below)

Deposit / Down Payment

Unpaid Balanca Due on Delivery $ 106,166.77 $ 106,166.77
Sales Representative Carlos Perez

Signature Prinfed Name: Date
Purchaser
Signatire Pnnted Name / Tide Date

Accepted by Sales Manager
or General Manager Signats Pinted Narme Date
Quote good until 9/19/2024 Note: The above Customer Proposal is a quotation only. Sale terms subject to approval of Sales Manager of Dealer,

DISCLAIMER; Anty order based o ihs Proposal is subject tu Customer execuling [Jeaber’s standard form Retail Sales Order and other required documents ncorporating the above terms. Ay documantary fees, FET, slate tax, Ui, registration and ficense
fees subject to adfusiment and changs. This Proposal is based upon Deater's curent and expeciad sivantony, wiich 18 subject 1o changa. Dealer is hol obligated to retain any speafic vehicles In stock, nor makmtain specific inventory levels. Deafer shall not
be obigated to futll Propasal in event quoted vehicis(s) is not in skock or avallable within requested delivery schedule. Marufacurer has mserved tha fight to change the rica to Dealer of any vehicle not cumently in Dealer's stock, wihout noice to Dealer
and Dealer reserves the right io change Guatation Total fo zaflact any price Mereasas from Manatackrer. Desler shall aol by kable for any delsy in providing or inelilty ke provide Quoted Vehicle(s). Above lirled Trade Vakie based upnn currant sppraisal of
Teada Viehiclo{t). Deslor may adiusl Trade Valua of Trada Vahicka(s) to raffac] changos in condition andity misage of Trada Vehickas) botweon date of cumant appraieal and acesptance f the Trads Vahicie by Custemer,

" Inctudes subscaiption period for # of specified manths. ' Customer's use of RushCare Service is govemed by tha RushCare User Agreement locald al hps:vww, Jrush o il s use of ™
Services s governad by separate 3° party licensa kems and Rush is not Kabia for the Telemalice Service. *! Gap Coverag is rovided and adménkslensd by an independent % party provider undor a separate conract directly bebween Cusiomar and the
37 pany provicer,




Rush Medium-Duty Truck Centers of California, Inc. dba Rush Truck Center, Ceres EXHIBIT 2

o 1720 Hemdon Rd
TRUCK CENTERS | | Cetes, CA 953074421 | Customer Proposal Letter
. 4 (200) 857-7400 |

Cify of Stocklon
1465 S. Lincoln St
Stockton, CA 85206-1941

Thank you for trusting us with your business. Please review the proposal below, and if you approve, sign and return to us at your convenience. We look forward to working
with you and will conlinue to do our best ta eam your trust now and in the future. | !
| | VEHICLEINFORMATION

i L e I S O AR R

TR T

g R A . .
N o N RN L e PR

Year 2024  Make___Ford __ Model F-350 Stock#__TBD _ Serial# TBD
Additonal Veticle Detals: $49.954.27 CHASSIS |
§2280145 BODY I
$450 KEYS /$250 DELIVERY / $460 PDUCATALYTIC CONVERTER ETCHING / §200 REPROGRAM FAST FLASH

Total

Quantity
$74.21572

Truck Price per Unit i $74,215.72
F.E.T. {Factory & Dealer Paid) | $0.00

Net Sales Price I $74,215.72 $74,215.72

Optional Exiended Warranty(ies) |
State Sales Tax I §6,821.61 $6.821.61

Documentary Fes
Administration Fee
Electronic Filing

Tire Regycling Program

RushCare Service Subscription™ 0 months || $ 1,250.00 $ 1,250.00

Total Sales Price i 82,659.08 $ 82,659.08

Trade Aliowance (see DISCLAIMER Below)
Deposit/ Down Payment

Unpaid Balance Due an Delivery : $ 82.659.08 $ 82.658.08

S ST P e

Sales Representative Carlos Perez

Signature Printed Hame Date

Signature Printed :N ame / Title
{
Accepted by Sales Manager [
or General Manager Sigrtalure Printed Name Date

Quote good until 10/31/2024 Note: The above Customer Proposal is a quotation onl'y Sale terms subject to approval of Sales Manager of Dealer.

DLSGLAMR:ArqraderbasedmmmlhmmzummmswmwmmwmrmdmImmmm&nwhmﬁwdmmﬁw,ﬁtm&mﬁhregls&aﬁonandlceme
Feesmhjedbadushwvtmddmue.mProposallsbasedupmDaehfsmnentandemmedimenm.Mbmdmm,mﬂwumuwgahdmmhhwmmmm.rm malntain specific invensory lovels, Dealer shalf not
ta chigated to fulfill Frop avent qutad vehlck :ffsrwtins[oekwavaﬂab[avdﬂ&:mquesleddeﬁurrmdﬂs.Manu‘o@mhssWedﬂieﬂghimdﬁngahpdwbbeamﬁanyvehmmmin Dealar's sock, without natica to Dealer
and Dgaler reservas the sighl to change Quotation Total 1o rafiect any prica Incraasas. fram Mantfacturer, Dealar shall not bo ﬁabhfo(mydah In providing or inahility ia previde Quoted Vehole(g). Above listed Trade Yalua based upon current appraisal of
Trade Vehick(s). Dealer may adjust Trade Vafie of Trade Vehicle{s) to refisgt chargas in condiion and/or miteage of Trade Vahigia(s} nemeln diate of current appeaisal and acceptance of tha Trade Vehicke by Gusiomer.

|

Purchaser

) Inchides subscrition pesiod for # of specified months. @ Cugiomar’s use of RusiiCare Seivioe is govemed by tha RushCare Usar Agr localed at hitpsifh s frusheare-aser.  Custonter's use of Telemalics

Services Is governd by separala 3° pacty license fetms and Rush ks tol liable for the Telematics Service, © Gap Coverage is provided and Qa.nzm-,umauy anindapencant 3 pary provider urder a separate contract diratlly between Customerand tha
3 party provider, |




Rush Medium-Dufy Truck Ce
“ 1720 Herndon Rd

[ TRUCK CENTERS Ceres, CA 953074421
£ (208) 857-7400

City of Stockton ?
1465 S. Lincoln St ' 5 ]
Stockion, CA 95206-1941 '

Thank you for rusting us with your business, Please revisw the proposal below, and if you approve, sign and relum to us at your convenience. We look forward to working
with you and will continue to do our best to eam your trust now and in the future,

ters of California, Inc. dba Rush Truck Center, Ceres EXHIBIT 2
Customer Proposal Letter

A

ST S0 3 e

Year 2024 Make_ Ford  Model F-360 IStock#__TBD _ Serial#

Additional Vehicle Details: $49,954.27 CHASSIS
$22,901.45 BODY

$450 KEYS / $250 DELIVERY / $460 PDUCATALYTIC CONVERTER ETCHING / $200 REPROGRAM FAST FLASH

LREs RSPt L S |

S

Truck Price per Unit $74215.72 $74.215.72
FET. (Factory & Dealer Paid) - $0.00

Net Sales Price ; . $74,215.72 $74.215.72
Optional Extended Warranty(ies) :
State Sales Tax :

Quantity | ' Total
|

$6.821.61 $6,821.81

Documentary Fee
Administration Fee
Electronic Filing

Tire Recycling Program

RushCare Service Subscription™? 0 months ' ' $ 1,250.00 $1.250.00

Total Sales Price | $ 82,659.08 § 82,650.08

Trade Allowance {ses DISCLAIMER Below) ' |
Deposit / Down Payment ,[

Unpaid Balance Due on Defivery ’ $82.659.08 $ 82,659.08

} |
[EE e S RS T N e e s pef e P—

|k T S, B Iz L —— A RBPE Y ST T R T R SR

|
Sales Representative . ! Carlgs Perez
Signalure Printed .Nam“
|

Signature Printed Name / Tile

Purchaser

Accepted by Sales Manager
or General Manager Slgnatiee . Printed Name

Quote good until 10/31/2024 Note: The above Custemer Proposal is a quotation anly. Sale ferms subject to approval of Sales Manager of Deater.

DISCLAIMER: Any order based on this Propasal [ subjact to Customer execuling Dealer's standard form Rotail Sales Order and other requind documents incorporating the abeve temms. Any documentary fees, FET, stzbo tax, title, registration end ficense.
fpes sublect to adjustment and change. This Proposl Is based upon Dealer’s cuttent and expeciad nvaniory, which ks subject to change. Dedlr 's rot obiigated 1o retain any specic vahicles In skock, nor maintaln spectfic imventory lovels, Daster shal not
ba obigated to fulfif Preposal in avent quoted vehicla(s) is not In stock or avaltable within requested dalivery schedule. Manufacturer has resefvied tha right to change the prica ie Daaler of any vehicla not currentfy in Daaler's stock, withewrt natice g Daalsr
and Dealer resarves tha right 1o changa Quotation Total to reflect any price inereases from Mamdetiurer. Deafer shall not be Eabia for any deliry in providing o inabifity 1o provide Quoted Vahicle{s). Above Fated Trado Yalue based upen cusent appraisal of
Trade Yehiciefs). Deater may adjust Trade Value of Trade Vehicle(s) o reflaci changes i condition andfor miigage af Traga Vehicki(s) betweer| dale of curent apprafsal and acceptance of the Trada Vehica by Cusiomer.

™ Inchictes subsedption period for H af specified months. ™ Customar's use of RushCare Service is gavemed by the RushCare User Agreemerilocated at hiss : Jrush h t. ® Customars use of Telomatics
Satvices is gavermed by separate 3" party livense ferms and Rush s aot Table for the Totematies Service. © Gip Coverage Js provided and adminisiered by an indapendent 3" party provider under a separate contrect diractly between Gustomer and the
¥* party provider,




' |
Rush Medium-Duty Truck CeLters of Callfomla inc. dba Rush Truck Center, Ceres

EXHIBIT 2
., 1720 Hemdon Rd
TRUCK CENTERS | | Ceres. CA 863074421 Customer Proposal Letter
> (209) 857-7400 '

Clly of Stackton : i
1465 5. Lincoln St f 6 l 5 ’
Stockton, CA 95206-1841 |

Thank you for frusting us with your business. Please review the proposal below, and if you ap?j'ove, sign and retum fo us at your convenience., We look forward 1o working
wnth you and will continue to do our best Io eam your tmsl now and in the fulure

et o e e £ ey e e —— e ey

" VEHICLE INFORMATIGIN: -+ 0 e

’ 1 o
AR ILLTTD ———t - e Lopagt Sk g R T E T B R ST T L T e e S i I YR O B RGN S R T

Year 204 Make__ Ford _ Model_ F-350 | Stock#___TBD Serial # TBD

Additional Vehicle Details; $46,954,28 CHASSIS

$30,212.17 BODY

$450 KEYS / $250 DELIVERY / $480 PDI/CATALYTIC CONVERTER ETCHING £ $200 REPIﬁOGRAM FAST FLASH
Quantity Tofal
Truck Price par Unit | $ 81.526.45 $81.526.45
F.E.T, (Factory & Dealer Paid) | $0.00
Nel Sales Price $81.526.45 $ 81,526 .45
Opfional Extended Waranty(ies)
State Sales Tax . $ 7.479.58 $ 7.479.58
Dotumentary Fee $80.00 $80.00
Administration Fee | $ 260,00 $ 280.00
Efectronic Filing i $3300 $33.00
Tire Recycling Program I $8.75 $8.75
RushCare Service Subscription™? 0 months $1.250.00 $ 1.250.00
Totel Sles Prics | | §00627.18 $96627.78

|

Trade Allowance (see DISCLAIMER Below) i
Depaosii / Down Payment |
Unpaid Balance Due on Delivery ? | $90,627.78 $90,627.78

BE .'.'_."_7.'.','_".'.._._:,..-_7_'_'.':I'_"'.;*;'_T_'_-‘ AL S R “‘1 FEa IR O Sk e S S O oE SR R KRS Y PR T A T PR T

Sales Reprassntative Cargs Perez

Signature ) Priniedﬁame Dale
Furchaser ]

Signature Printed Name / Title Date
Accapled by Sales Manager !

Signature Printed Name Dale

or General Manager
Quote good until 11/30/2024 Note: The ahove Customer Proposal is a quotation dnly. Sale terms subject fo approval of Sales Manager of Dealer.

DISCLAMER: Any order based on this Proposal s subject to Customer exectting Dealers standard form Retajl Sales Order and cther required documents incarparating the above terms. Ay documentary fees, FET, state tax, Bt, registralion: and Beense
feessubjedmnﬁmnmlmd&argaﬂhh?msalkbmdupmoedaﬂmﬁwMlmnm,uhkmhsmmm.mﬂkhmwﬂmmmﬂhanysmmsmmw malrdsin specific invertory lavalz, Daafer shafi not
be obigated to bl Proposal In event quated vehicle(s) Is notin stock or avaliable withie requested delvery schedule. Manufacturer has re the right to change the price to Dealer of any vehicle rot curvently in Dealer's stock, withold notice to Deater
ang Dealer resprees he dght to changa Quotaiion Tatal o rafiact any price increases from Manufacturer. Doavmmlnalmlorany fay in providing or inabilify %o provide Quotad Viehicle(s). Abova Fsled Trade Valus bazad wpon cunent appreisal of
Trade Vehick(s). Dealer may 2djust Trade Vaive of Trade Vahics) to refiect changes in condstion and/or mildage of Frade Vehick(s) bntwnpq date of curren! appvaieal and coapfines of the Trade Velida by Cuslomer,

l“|nchdssabsudpﬂunpemdfm#orspaeﬁedmmﬁs"‘cmmramomuam&m.sgovmmmnmmu:« | | located at htips:iy hisuck nesheare-usal L M s usa of Tok
Services Is gevermed by separate 3" party license terms and Rush is nol ishie for the Tolematics Sarvice. “‘Gap Coverage is provided and ag nlsimdhyan Nemsma”mpmﬂderumasopammddkawy betwesn Customer and the

3" party provider. |




|
Rush Medium-Duty Truck Centers of Califoria, Inc. dba Rush Truck Center, Ceres = XHIBIT 2
™ 1720 Hemdon Rd
TRUCK CENTERS Ceres, CA 053074421 ‘ Il Customer PI"OPOS&' Letter
> {208) 857-7400

City of Stockton _ i
14658, Lincoln St | 2- \ O
Stockion, CA 95206-1941 | 1 ;

Thank you for trusting us with your business. Please review the proposal below, and if yau appmve, sign and retum to us at your convenience. We look forward to working
wnth you and wnll contmue to do our best to eam your Irust now and m the ture

—— — SFSE RS CLl s, S et L e s

Year 2024  Make___Ford Model___ F350 | Swckd ‘HTBD Seral# 18D
|

Additional Vehicle Details: $49,954.23 CHASSIS
$27,743.73 BCDY

$450 KEYS / $250 DELIVERY / $460 PDICATALYTIC CONVERTER ETCHING 1§200 REPROGRAM FAST FLASH

e i e R T S e e i A it

Quantity ! ; Total

Truck Price per Unit Il $ 79.057.96 $ 79,057 96
FET. (Factory & Dealer Paid) : ' $0.00

Net Sales Price i $ 79,057.95 $ 79.057.98
Optional Extended Warranty(ies) ;
State Safes Tax : §$7.257.42 $7.257.42

Documentary Fee ! | $ 80.00
Administration Fee | | $ 250,00
Electronic Filing | _ $33.00

TFire Recycling Program $8.75

RushCare Service Subscription™® 0 months 1_" $ 1,250.00 $ 1,250.00

Total Sales Price §87,937.13 58795713

Trade Allowance (see DISCLAIMER Below)
Deposit/ Down Payment

Unpald Balance Due on Dellvery ' $ 87,937.13 $ 87.937.13

S S R R R = Bl b s 2o B 5 S S 3 NSRRI S SO RSB N A R s SR P

Sales Representauve _ ) Carlcé Perez
Signature [ Printed hlame Dale

Purchaser | l
Signalure Printed| hlfafnef Title Date

Accepted by Sales Manager | Al
or General Manager Signalure Printed Name Date

Quote good until 9/30/2024 Note: The above Customer Proposal is a quotation only. Sale terms subject to approval of Sales Manager of Dealer.

DISCLAIMER: Any ondar Based on this Propasal ks subiject b Citsiomer exaculing Dealet’s standard form Relall Sales Order and other requinid documents incorporating the abeva tamme. Any dogumentary fees, FET, stata tax, e, raghstration end toense
foes subject to adjustment and change. This Proposal ks based upon Dealer's curtent and expected Inventory, which 15 subiacs to change. Defiler Is not obligated to retaln any specific vehicles in stock, nor makntain specifi inveriory levels. Daafer shall not
ba ahifigated to Wifill Proposal in event quoted vehicia{s) s nof In Slock or avadable within requested delivery ule. Manutacturer has resafyed the right tn changa the price to Deakar of any vehick ot cimantly in Dealer's stock, wihou notice to Dealer
and Dealer reserves the right to change Clirotation Total to efiect mny pricn Intreasea from Manufacturer. Dealer shall not be Bable for any delsy in providing o inabiity o provide Quotad Vehidla(s). Above [isled Trade Value based upon cummsnt appraleal of
Trade Yehicle{s). Deaier may adjust Trade Vakia of Trade Vehicie{s} lo reflect changes in condition andlor mégage of Trade Vehicla(s) betwaeh date of cumBnt apprafsal and acceptance of tha Trade Vehide oy Custamer.

W includes subseripton period for # of specified manths, "'Cummw‘susﬂofaushcaresmummedbw.eaushcareuw 11t locatad at iips: htruch Mg 3usR of T
SBrvieesIsqwemdhysapanh?“pﬂylbemmmdmnbmmfwﬂnnhmﬂw&m " Gap Coverage is provided and aumnis!enodbymWenthqumammmmmmmmwmﬁmm
3" party provider.




Rush Medium-Duty Truck Centers of California, inc. dba Rush Truck Center, Ceres EXHIBIT 2

1720 Herndon Rd
Ceres, CA 953674421 Customer Proposal Letter

(209} 857-7400

City of Stocktan
1465 8. Lincoin St
Stockton, CA 95206-1941

Thank you for trusting us with your business. Please review the proposal below, and if you approve, sign and refum to us at your convenience. We look forward 1o working
with you and will confinue ta do our best to eam your trust now and in the fulure.
VEHICLE INFORMATION
Year 2024 Make Ford Model F-350 Stock#___TBD Serial # TBD
Additional Vehicle Details: $49,747 43 CHASSIS

$6,779.80 BODY
$450 KEYS { $250 DELIVERY / $460 PDI/CATALYTIC CONVERTER ETCHING

Quantity Totat
Truck Price per Unit $ 57,687.23 $57687.23
F.E.T. {Factory & Dealer Paid) $0.00
Net Sales Price $ 57.687.23 $ 57,687.23
Optional Extended Warranty{ies)
State Safes Tax $ 5,334.05 $ 5.334.05
Documentary Fee $ 80.00 $ 80.00
Administration Fee $ 250.00 § 250.00
Flectronic Filing $ 33.00 $33.00
Tire Recycling Prograr $ 10.50 $ 10.50
RushCare Service Subscription™® 0 moniths $1,250.00 $1,250.00
Total Sales Price $ 6464478 $64644.78
Trade Allowance {see DISCLAIMER Below)
Deposit / Down Payment
Unpaid Balance Due on Delivery $64.644.78 $ 6464478
Sales Representative Carlos Perez
Signature Printed Narme Date
Purchaser
Sigratire Printed Name / Tite Date
Accepted by Sales Manager
or General Manager Signature RiniEdHame e

Quote good until 9/19/2024 Note: The above Customer Proposal is a quotation only. Sale terms subject to approval of Sales Manager of Dealer.

DISCLAWAER: Any ordar based on bs Froposz| is subject fo Custtimer edeculing Oesler's standard fom Retad Sales Order and offer required docurients incorporating the above terms. Ary documentaty feet, FET, stale tax, ¥e, registration and lcense
feessubhdhmiusmmammange.Thlsl’roposaiisbassduponDsaie(;mrremandw:d'menlmy.mhwbindwdmgu.ueabrhmnugammmanvswﬁﬁcwhinhshsludl,no« maintain specific inveniory Sevils. Dealer snafl not
ba obigated to fulkl Proposal in event quoted vehicle(s) is a0t in stock or available within requested doivery schedule. Manufacturer has reserved the right to changa the price to Dealer of any venicle rot cumently in Daalker’s stock, wihaut nobea to Dealer
and Daaler reserves the righl ko change Quatialion Tctl to raflect any prica increases from Manulacturer, Dealer shall it he Rable for any defay in providing or insbilky to provide Cucted Vehiche(s), Above Bsted Trade Value based upon cunent appraisal of
Trade Vshicle(s). Daaker may adjust Trada Value of Teade Vehicla(s) to refloct changas in sondition andlor mivage of Trado Vehicka(s) batwaen daks of current appraisal and accapiance of tha Trada Vshicle by Cuslomrer.

™ Inchedes subsciption period for # of specifed months, ™' Customer's usa of RushCare Service 13 govemed by the RushCare User Agreement located a1 hiips:ww. COMrusheare-usar. g " Cystomer's use of Telematics
Sarvices is gaverned by sepaiats 3° pary licensa terms end Rush s not liable for the Talematics Service. *! Gap Caverage is provided and atwislered by an independent 3% parly provider under a sapavata conlract ity hetwsen Cuslomar and the

3 party provider.



Rush Medium-Duty Truck Centers of California, Inc. dba Rush Truck Center, Ceres EXHIBIT 2

- 1720 Hemdon Rd
TRUCK CENTERS | | Ceres. cagsa0r.aszr Customer Proposal Letter

(208) 857-7400

City of Stockton
1465 S. Lincoln St
Stockton, GA 95206-1941

Thank you for trusting us with your business. Please review the proposal below, and if you approve, sign and retum fo us at your convenience. We look forward to working
with you and will continue to do our best to eam your frust now and in the fulure.
VEHICLE INFORMATION
Year 2024  Make Ford Madel F-350 Stock#___ TBD Serial #

Additienal Vehicle Defails: $62,700.18 CHASSIS
$25,597 .56 BODY

$450 KEYS / $250 DELIVERY [ $460 PDUCATALYTIC CONVERTER ETCHING

CQuandity
Truck Price per Unit
F.E.T, {Factory & Dealer Paid)

Net Sales Price

Optional Extended Warranty(jes)
State Sales Tax

Documentary Fee
Administration Fee
Electronic Filing

Tire Recycling Program

RushCare Service Subscriptior™® 0 months

Totaf Sates Price

Trade Aliowance {see DISCLAIMER Befow)
Deposit / Down Payment

Unpaid Balance Due on Delivery

$ 80,457 74

Total
$80.457 74

$0.00

$ 80.457.74

$80457.74

$819340

$8.193.40

$ 1,250.00

$1,250.00

$99,274.64

$99,274.64

$99.27464

$99,274.64

Sales Representative Carlos Perez
Signature Printed Name

Purchaser

Signaiure Printec! Name / Tite

Accepled by Sales Manager
or General Manager Signafure Printed Name

Quote good unfil 9/19/2024 Mote: The ahove Customer Proposal is a quotation only. Sale terms subject to approval of Sales Manager of Dealer.

DISCLAMER: Any onder based on this Propoaal is subject o Customer executing Dealer'a standard form Relad Sales Order and other required documernts incorporating tha above terms. Any documentary fees, FET, siate ta, ik, regisiration and ficense
faes subjeet 1o adjustmant ang change., This Proposalis based Upon Daater's coment And e v, which |5:Sutiect to change. Dealer 1 hot oligated 10 Fe(Ei any spedifc vehices I stock, nor mainiain speciic menior kevels, Dealer shall nol
be oblgated {o ulfifl Proposal in event quoted vehizkis) & nol in stoek or avaitabie within requested delivery schedule. Manufacturer has reserved the right to change the price to Dealer of any vehicle not cumenty in Dagler's stock, without notice te Dealer
and Dealer reserves the right lo change Quotation Tokal to mflect any price increases fom Manufachirey, Dealar shall not ba lable for any delay in providing or inabikty 1o provide Guoted Vehicla(s). Above sled Yrade Vakua based upon curent appratsal of
Trade Vehlo(s). Dasber may sdjust Trada Valua of Trade Vahicla(e) b reflact hangas in condifion andior meloaga of Trade Viehicle(s) betwaan date of curent appeaiial and 2ccaptance of the Trada Vahisks by Customer

" tpekdes subscription period for # of spacified months. ' Customer's use of RushCare Sarvica is governed by the RyshCare User Ag locztad athiips: hiruch convtushcars-user-ag ™ Customer's use of Telematies
Savbasswmﬂhyseparalaa”pmyﬁmm‘smsandRus!\!snolIahleInrlhefehmaimSendm,“(‘ﬂpGwaragehprmldatlandadnmmdbyanb%epemds‘gadywwdsumrassmhmnhdmmmamh
fpatwmidar.




Rush Medium-Duty Truck Celwters of California, Inc. dba Rush Truck Center, Ceres EXHIBIT 2
w [ 1720 Hemdon Rd |
[ TRUCK CENTERS | | Ceres. CA 853074421 ' ; Customer Proposal Letter
X {209) 857-7400 | :

City of Stockton |

1465 S. Lincoln St ? L_\ %

Stockton, CA 95206-1941 | '

Thank you for trusting us with your business. Please review the proposal Iheiow and if you approve sign and return to us at your convenience. We look forward to working
wnth you and wa[l contlnue to do our best to eam your trusl now and in the future.

| VEH{CLENFORWATIO

R SRR T SRRy A oA E i e SR §

Year 2024 Make_ Ford __ Model | _ |Skok#__TBD _ Seral#____TBD

Additional Vehicle Defails: $68,427 95 CHASSIS |
$28,803.72 BODY 5

$450 KEYS / $250 DELIVERY / $460 PDI/CATALYTIC CONVERTER ETCHING

Quantity Total
Truck Price per Unit $98481.67 $08.481.67
F.E.T. {Factory & Dealer Paid) | $0.00

Net Saies Price $ 98.481.67 $ 98.481.67
Optional Extended Wamanty(jes}
State Sales Tax $9,005.55 $9,005.55

Documentary Fee
Administration Fee
Efectrenic Filing

Tire Recycling Program

RushCare Service Subscriptior’™® 0 months $ 1.250.00 $ 1.250.00

Total Sales Price : $109.110.72 $108.110.72

Trade Allowance {see DISCLAIMER Below)
Deposit / Down Payment

Unpald Balance Due on Delivery $109,110.72 $109.110.72

b v
| SR AR RS B e e L W SRR L LPREERAT = oA S TS e SR S DA S S SRCH B T AR O DS RIS A R i

Sales Representative ( | Carlos Perez
Signature &~ U Printed Name

Purchaser

Signature Printed Name / Tile

Accepted by Sales Manager
or General Manager Signahure . Printed Name: Tl

Quote good unfil 9/30/2024 Note: The ahove Customer Proposal is a quotation only. Sale terms subject to approval of Sales Manager of Dealer.

EISCLAMER: Any erder based on this Propasal ls subject to Customer executing Dualer's standand fomm Retall Sales Order and other required documents Incorporating the abave lerns. Any documentary fees, FET, stale tax, Hile, reglstradon and Bcanse

faeg subject o adjustment and change. This Proposal la basad upon Deaer's cumment and expected inveriory, which Is subject to changa. Dealor ia not obligated 1o retaln any specific vehlcles in stock, nor mainain specific inverdory Jevels. Deaks shall not
be obligated ko fulil Prapasel & event quated vehie{s) Is not in stock or nvallebls within requested defvery sq . Manufactursr has reserved the right to change the price to Cealer of any vehicla rot cunently n Dealer’s stock, without nofice to Dealer

and Daaler rasarves the right ta ehangs Quotalion Tolal to reflect any prea from M, + shalf ot ba liaba faf any delay in providing ar Mabiity to provide Quoted Vehicle{s). Aiova Ustad Trade Valua Basad upon current appralsal of
Tratta Vehicie(s}. Dealer may adjust Trade Vaive of Trace Vahicia(s) to rafiect changes in condition and/or mildaga of Trada Vahicla(s) batwaen dale of curient appralsal and acceptance of tha Trade Velitle by Custorer.

™ Includes subscription peried for # of spesified moaths, ™ Custamer's use of RushCase Servica is govemed by tha RushGare User Ag focated at Jrush B eystomar's use of Telematics
Services Is govarned by saparate 3 paty icense terms and Rush i not fabie for tha Telamalics Service, ) Gp Coverage Is provided end edminlslered by an indspandent 3™ party provider under a separate conlract directly batwesn Customer and the
Fs party provider.




Rush Medium-Duty Truck Centers of California, Inc. dba Rush Truck Cenier, Ceres

EXHIBIT 2

Customer Proposal Letter

i 1720 Herndon Rd
TRUCK CENTERS Ceres, CA 95307-4421
. 4 | (209) 857-7400
Clty of Stockton

1465 8. Lincoln St
Stockton, CA 95206-1941

Thank you for irusting us with your business. Piease review the proposal below, and if you approve, sign and return 1o us at your convenisnce. We look forward to working
wﬂh you and will conlmue to do our best to eam your trust now and in the future.

e

— e s mer v e ——y

; e A e ¥ A A AP VEHICLE]NFORHATION VR Pt 202 3 |
Year 2024 Make Ford Model F-450 Stock# __ TBD Serial # TED
Additional Vehicle Details: $68,605.25 CHASSIS
$31,155.47 BODY
$450 KEYS /3250 DELIVERY / $460 PDUCATALYTIC CONVERTER ETCHING
Quantity Totai
Truck Price per Unit $100.820.72 $ 100,920.72
F.E.T. (Factory & Dealer Paid) §0.00
Net Sales Price $100,820.72 $ 100.920.72
Optional Extended Warranty(ies)
Stale Sales Tax $9,225.08 $9.22506
Documentary Fee - %8000 $ 80.00
Administrafion Fee $ 250.00 $ 250.00
Electronic Filing $33.00 $ 33.00
Tire Recycling Program $ 10,50 $ 10.50
RushCare Service Subscription™® 0 months $1.250.00 $1.250.00
Total Sales Pice $ 111,769.28 $111,769.28
Trade Allowance (see DISCLAIMER Below)
Deposit / Down Paymeant
Unpaid Balance Due on Delivery $111,769.28 $111,769.28
Sales Representalive Carlos Perez
Signature Printed Name Dale
Purchaser
Swnature Peinted Neme / Tiie Date
Accepted by Sales Manager
or General Manager Snature Prirtted Name ol

Quote good until 9/30/2024

Note: The above Customer Proposal is a quotation only. Sale terms subject to approval of Sales Manager of Dealer.

DISCLAIMER; Any order based on this Proposal is subject to Customer executing Dasier's standard fam Retait Sales Order and oiher required documents incorporating the albuwes lenms. Aty dacumentary fees, FET, stata tax, tlke, registration and Hicense
fsessubim!tuadﬁummmmmmmmbammmamtmmdlmw whvich 5 subject to change. Dealer I not ebigeled ta Tetain any speciic vehicles b stock, nar makisin specific inventory levels, Dealar shall ot

I has reserved the: right to change the price 1o Dealer of any vehicle nol cumenty in Daaler's stock, without notics to Dealer
sndDeasnmmme:igmmdaangat:uommnummﬁeuewpnealmmsmnanmmr Dealer shal nol bo Rabks for any deley Ln praviding or inability to provide Quoted Vehicla(s). Above istod Trada Vakia based upon curent appraisal of
Trada Vahicle(s). Dealer may adjust Trade Valua of Trade Vehicle(s) lo reflect changee in condition andfor mieaga of Trara Vehiolafs) betwean date of cument sppraksal and acceptants of the Trads Vahicla by Costomer.

to fulfitl Proposal in event quoted

{s}is not In siock or avalable within req

4n'5w|m5d|mM rfack

" Inghudes subscription period for # of specified months. ™ Customer's usa of RushCare Servica is gevernad by the RushCare User Agreemant located athitps:i htruck frush
Services lsgmmadbysepamlas‘padyllwmammdRushisndlhhhfurhTelemaEm Mw.”mmmiswmmwmmwan Wml?‘mﬂymﬁaun&tammﬂm&aﬂzﬂmﬂyh&vm Customer and the

2 party provider,

M Sustomer's use of Tel




Rush Medium-Duty Truck Centers of California, Inc. dba Rush Truck Center, Ceres EXHIBIT 2

» J| 1720 Herndon Rd
TRUCK CENTERS | | Ceres. CA 953074421 Customer Proposal Letter
. 4 (208) 8577400

City of Stockton

1465 5. Lincoln St 5 3 L\ q

Stockton, GA 95206-1941

Thank you for trusting us with your business. Pleass review the preposal 'below, and if you approve, sign and refurh to us at your convenience. We look forward fo working
wnth yau and w1ll continue to do our best to eam your trusl now and in the Eture

_ VEHICLE INFORMATION AR s s S wh e el i
450 Stock #___TBD Serial #

8 4 - ¥

ST A SRICESIET e L

Year 2024 Make Ford Model

Additional Vehicle Details: $68,605.25 CHASS!S
$31,155.47 BODY
$450 KEYS / $250 DELIVERY / $460 PDUCATALYTIC CONVERTER ETCHING

Total
5 100,820.72 $100,920.72

Quantity
Truck Price per Unit

$ 100,920.72 $100,920.72

$9.225.06 $9.22508

Net Sales Price
Optional Extended Warranty(ies)
State Sales Tax

|

F.E.T. (Factory & Dealer Paid} ! $0.00
|
|

Documentary Fee ; $80.00

Adminisiration Fee $ 250.00
Electronic Filing $ 33,00

Tire Reeycling Program $ 10.50

RushCare Service Subscription™® 0 months $ 1.250.00 $ 1,250.00

$ 111,769.28

Total Sales Price . $111,769.28

Trade Aliowance (see DISCLAIMER Below)
Deposit / Down Payment

Unpaid Bafance Due on Delivery § 111,769.28 $ 111.769.28

_Carlos Parez
Pnnted Name

Sales Representative

Purchaser

Signalure Prinied Name / Tite

Accepted by Sales Manager

or General Manager Signature
Quote good until 9/20/2024 Note: The above Customer Prop}asal is a quotation only. Sale terms subject to approval of Sales Manager of Deafer.

DISCLAMER: Any order based on this Propesal 3 subject th Customer sxaculing Dealer's standard form Rnli_i Sales Order and other requized documents ncarporating the above lenms. Any documentary fees, FET, state tax, title, reglstration and loense
foes subject lo adjustment and change. This Propasal Is based upon Dealer's curment and expacted lnveniory, which s subfect tn changa. Dealor [s not obligated to retain any apecific vehkcles In stock, nat maintain spectic Inventory levels. Dagler shall nat
be ebgated o il Proposal iy evant quoled vehicis(s) Is rot in stosk oravaiabia within requastod daivery sthedule. Manufacturer has reseived the right io chahga the ice to Dealar of any vehiclanot crrermly In Dealor's stock, withei nolios to Deafar
and Dodlee resorvas the right to changa Guatation Total to reffect any prica increasea from Manutacturer. Dealer shall not be flabls for eny delay In providing o inalifily to pravido Queted Vehicle{s). Above Fsted Trade Vakie hasad upen cument apprales] of
Trada Veticie(s). Cealer may adjust Tratle Vakia of Trade Vehicle(s) ko reflec! changes In condition andior milgage of Trade Vehlcle(s) betwaen ¢ale of current appralsa! and acceptance of the Trade Vehice by GCustomer.

| Prirled Nama Date

W nciudas subseription period fo & of specified monlhs, ™ Cusiomer's use of RushCare Sarvica is govemed ly the RushCare User Agl focated at hiip: frushcare-us @ cusiomer's use of T
Services is governed by separate 37 parly licatise fetms and Rush Is ot liabla for the Telemalics Service, quCaveraqa is mo\dded and administered by an independant 3™ party provider urder a sss:arah conlract girecty between Customer and the

3 party provider.




Rush Medium-Duty Truck Centers of California, Inc. dba Rush Truck Center, Ceres EXHIBIT 2

i 1720 Hemdon Rd
[ TRUGK CENTERS | | Ceres,CA 853074421 Customer Proposal Letter
" | (209) 857-7400

i

City of Stockton -

1465 8. Lincoln St 6 277
Stockton, CA 95206-1941 ‘

Thank you for trusting us with your business. Please review the proposal below, and if you approva, sign and retum to us at your convenience. We look forward to working
'mth You and quI contmue to do our besl to eam your tmst now and in the rlure

S e R P A VEHICE INEORMATION s Dol 6. o~ Al e e i e il
Year 2024 Make Ford Model F-550 Stock# __ TBD Senai# TED
Additional Vehicle Details: $70,821.50 CHASSIS |
$116,805.17 BODY

$450 KEYS / $250 DELIVERY / $460 PDI/CATALYTIC CONVERTER ETCHING

Quantity | Total
Truck Price per Unit ' $ 188,786.67 $ 188.786.67
F.ET, (Factory & Dealer Pald) $0.00
Net Sales Price $ 188,786.67 $ 188,786,67
Optional Extended Warranty(jes) i
State Sales Tax _ $17.133.00 $17.133.00
|
i
Documentary Fee $80.00 $80.00
Administration Fee - $ 250.00 $ 250.00
Electronic Filing ' $33.00 $33.00
Tire Recycling Program $10.50 $ 10.50
RushCare Service Subscription™ 0 months $1.250.00 $ 1,250.00
Total Sales Price § 207.543.17 $ 207,543.17
Trade Allowance (sse DISCLAIMER Below)
Deposit/ Down Paymant
Unpaid Balance Due on Delivery $ 207 543.17 $ 207 543.17
Sales Representahve Carlos Perez
Signature ) Printad Name Data
.Purchaser .
Signature Printed Name / Tite Date
Accapted by Sales Manager |
or General Manager Signafure ' Printed Name Date
Quote good until 9/30/2024 Noie: The above Customer Proppsal is a quofation only, Sale terms suhject to approval of Sales Manager of Bealer.

DISCLAMMER: Any order based on this Propesal I subject to Customer axacuting Dealer's standard form Retail Sales Orcder and other nequined dpcuments incorporating the above tarms. Any documentary fees, FET, stete tax, tile, registation gnd keensa
fees subject to adjustment and changs. This Proposal is based upon Dsater's cument anc; sxpacted inventory, which is subject to change. Dealer is nat obfigated to rataln any spocific vehicles In stock, nor malintain specific sveniosy levels, Dealer shall not
ba abligated Lo il Proposad ka event quoted vehicl(s) & not In steck or avalabla within f dafivory schedula, Manuf: has reserved tha right to change the prico to Dealer of any vehicle not currenttyin Daaler'a steck, without notics to Dealer
and Daaler reservas the right to change Quotation Totad to raflact any price Increases from Manufacturar. b;# shall not be llable for any delay In providing or fnabilty to provide Quoted Vehiclels), Abava Fisled Trade Vakue based upon curant sppraical of

Trads Vehicla(s). Daalar may adjust Trade Vaiue of Trade Viehicls(s) to reflacl changes in condtion and/or ga of Trade Vehicle(s} betwaen date of cument appraisal and acoeplanca of the Trade Vehicla by Customsr.

 Inchudes subsaription period for & of speciied moniha. * 0 s use of RushCare Service I3 govems aLmnuanachmr facated at hitps:Hwww, ! frusheare-ysar-agreament, ¥ Customer's use of Telamalies
Se:vlm|sgmmodhysepmtaa"’panyimlamsmnmhlsmthbhwmrmuu&m“'d.ap::ouerage.sWwaﬂmmmwmlmwmrwm«umanmmmdmmmmmm
3" party provicer. !




Rush Medium-Duty Truck Centers of California, Inc. dba Rush Truck Center, Ceres EXHIBIT 2

e 1720 Hemdon Rd
TRUCK CENTERS | | Ceres. cA 953074421 Customer Proposal Letter

X (209) B57-7400

City of Stockton
1465 S. Lincoln 5t
Stockion, CA 95206-1941

Thank you for trusting us with your business. Piease review the proposal befow, and if you approve, sign and refum fo us at your convenience. We leok forward to warking
with you and will continue to do our best to eam your trust now and in the fulure.

VEHICLE INFORMATION

Year 2025  Make Ford Model E-850 Stock#___TBD Serial #

Additional Vehicle Details: $74,081.85 CHASSIS
$161,704.71 BODY
$450 KEYS / $250 DELIVERY / $460 PDUCATALYTIC CONVERTER ETCHING

Quantity Total

Truck Price per Unit
F.E.T. (Factory & Dealer Paid)

Net Sales Price
Optional Extended Warraniy(ies)
State Sales Tax

Documentary Fee
Administration Fes
Electronic Filing

Tire Recycling Program

RushCare Service Subscription’™'® G months

Total Sales Price

$ 236,946.56

$ 236,946 .56

$0.00

$ 236,946.56

$ 236 946.56

$21.467.39

$21.467.39

$ 80,00

$260.00

$33.00

$10.50

$1.250.00

$1.260.00

$260,037.45

$ 260,037.45

Trade Allowance {see DISCLAIMER Below)
Deposit / Down Payment

Unpaid Balance Due on Delivery $ 260,037.45 3 260,037.45

Sales Representative Carlos Perez
Sigratine Printed Name

Purchaser

Signature Printed Name / Tile

Accepted by Sales Manager
or General Manager Signature
Quote good until 9/30/2024 Note: The above Customer Proposal is a quotation only. Safe terms subject fo approval of Sales Manager of Dealer.

DISCLAMER: Any order based on this Propossl is subject to Customer exerting Dealer’s standard fomm Relail Sales Order and other required doouments incorporating the above terms. Any docurentary fees, FET, state tax, file, rogéstration and lcense
raessubjeclma@:smnlw thange, This Propossl 15 based upon Dealer's cument and expected inventory, which Is subject 1o change. Desler is not obigated 1o retain any specikc Yehicles I stock, nor maintain specific inventory levels. Dealer shall nol

d fo fuslid Proposal in avent quoted v s natin stock or available whhin requested delbvery schedule. Manufacturar has resarvad the dght fo Shenge the poce to Deader of any vehicle not cumonty in Dealer's stack, without notice to Dealer
and Dealer raserves the right (o shanga Guolation Tolal ic reflact any price ingreases from Manufackuer, Dealer shall nol te iable for any delay in providing or inabilky & ovide Guoted Yehicle(s). Above hsted Trade Vakie basad upon curent appraieal of
Traa Vehicia(s). Doaler may adjust Trade Value of Trade Vebicle{s) ta reflact changes in condition andior mileage of Trade Vehicle(s) betwaen date of curant appraieal and accaptanes of (ha Trade Vehicla by Customer.

Printed Name Date

™ inchydes subsciplion period for % of specsied months. ® Customer's usa of RushCara Service s governed by the RushGare User Agreement Ibcated al hfps:/ws: sushiruckcenters. comrushcare-user-agreerent. ™ Customer's use of Tetomatics
Senvices s govemed by separate 5 party Ticens lerms and Rush s ot liabie for the Telematics Service. * Gap Coveraga I8 srovdsd and administered by an independent 3™ party provider under a saparate coniract dreclly batwesn Customer and e

3" paity provider.
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